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Here’s what retailers 
like Safeway 


have done 
about beef 


Because of the present beef crisis, over 
7000 retail stores— including Safeway — 
got together to find out how well they 
had done what they set out to do—sell 
more beef to consumers. The facts and 
figures of this survey are now available 
(see below) in complete form — 

but here are some of the highlights: 


Store sales are up: 


FIRST 9 MONTHS 1953 VS 1952 
PERCENT INCREASE 


| VEAL +49% 


Safeway’s own increase of sales of these meat items 
is equal to 200,000 more head of cattle and calves! 


Over $12,500,000 spent by stores in 
promoting beef and veal! 


That’s the estimated figure for 1953 by retail food 
stores throughout the country. 


Safeway alone has spent some $750,000 on beef and 
veal advertising. 


Retail prices followed market prices downward! 


Take a 1000-pound U.S. Choice grade steer as an ex- 
ample. While the on-the-hoof value to the grower or 
feeder has declined $110-$120 from a 1951 peak to mid- 
October 1953—the value of retail cuts and salvage has 
declined about $102 during the same period! 


Steak prices are not typical beef prices! 
That’s because a live steer is not all steak. A steer that 


originally weighed 1000 pounds, scales down after trim- 
ming to only 444 pounds of retail beef —and less than 
150 pounds of this are steaks and fancy roasts. 

And the average price of all retail beef is about 60% 
the price of steak. On October 15, 1953, prices of U.S. 
Choice beef in the stores surveyed averaged out about 
like this: : 


FANCY STEAKS 

Other steaks and fancy roasts 

Medium priced cuts 

ECOMMEY CUTS i iss:ois ce bss eee Gee se seee eres F 


Lower beef prices have been passed on 
to consumers! 


The 7,024 progressive food retailers surveyed, report 
these average retail price declines since November, 1951: 


Fancy steaks average —14¢ lb. 
Other steaks and fancy roasts. .. .average —20¢ lb. 
Medium priced cuts average —16¢ lb. 
Economy cuts average —22¢ lb. 


The average decline on all consumer cuts is — 20¢ a 
pound! 

This is on a dressed carcass basis. On a live steer 
basis, this decline is equal to a drop of 10¢ a pound. 


We at Safeway pledge ourselves to con- 
tinue these efforts ...to sell still more beef to 
housewives...to help America “eat its way out” 
of the present beef crisis. 


SAFEWAY STORES, Incorporated 
If you’d like a free copy of “The Retailers’ Report 
on America’s Beef Problem’”—containing full facts 
and figures, write Safeway Stores, Incorporated 
P.O. Box 660, Oakland. California 
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Franklin Protective Products age; 
—Easy to Buy and Easy to Use! 


To have the help you need right at hand when you need it—that can mean 
the difference between life and death in treating and preventing disease. 


FRANKLIN Drug Store Dealers with complete stocks of livestock supplies are 
close at hand. FRANKLIN products are as near to you as your friend and 
neighbor, the leading local Druggist. He, as a trained pharmacist is ready and 
able to assist—giving the same professional responsibility to your problems 
as he does to the compounding of prescriptions. 


You get helpful service. Dependable quality. Practical economy. Time and 


money saving convenience. Let your local FRANKLIN Dealer help you avoid 
livestock losses. 


SEASONAL REMINDER: Protect young animals from scours 
with FRANKLIN Sulfatan Boluses, or with FRANKLIN Infectious Scour 
Treatment. Full details in 80-page catalog. Get free copy from local Franklin 
dealer, or write nearest Franklin office. 


O.M. FRANKLIN SErRuM Co. 


Denver - Kansas City - Wichita - Amarillo - Ft. Worth - Marfa - El Paso 
Montgomery - Alliance - Salt Lake City - Los Angeles - Portland 
M s Billings - Calgary 
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* Wherever There's Livestock Theres Weed for FRANKLIN * 
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Casey Tibbs, 
World’s Champion 
Saddle Bronc Rider, 
prefers 


Lee = 
Riders 


(Genuine Western Cowboy Pants) 
Sanforized—They stay your size! 






| None genuine without this 
* hot-iron branded leather label 


THE H. D. LEE COMPANY 
General Offices, Kansas City, Mo. 
Ten factories coast to coast 








SMOKED WHITEFISH 


(CANADIAN) 
10-Ib. carton, 


postpaid......... cicceiaacnaeitoctnagumtalicen 


FRADET 


West Fargo, N. D. 















To THE 
EDITOR 


FINE CORN CROP —We have had 
very nice weather here so far, very little 
snow. Not quite so many cattle on feed 
this year as last year. Best corn crop in 
many years; much corn graded No. 2 
right out of the field——Oscar G. Sabin, 
Faribault County, Minn. 


KINDA COLD—Has been pretty dry 
here but the cattle have been doing fine. 
Had a little snow yesterday; it was 10 
below this morning (12/22). Makes a 
fellow think about winter—Harold J. 
Burch, Crook County, Wyo. 


WE WON’T—Just don’t let this mag- 
azine ever stop coming; it is a wonder- 
ful source of information and not all 
pictures. ... (Very) dry here.—Joe D. 
James, Goshen County, Wyo. 


CHEERY REPORT—Weather is nice 
here. Range is good and we have one 
of the largest supplies of hay here in 
history of this area——Edgar Gardner, 
Harding County, S. D. (Turn to P. 38) 
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The Universal Stock Chute 


(With foot-trimming attachments) 
The world's best cattle machine, Used 
by 5,000 leading cattlemen. 





The Calf Cradle 


The most efficient and convenient 
means for handling 100- to 300-pound 
calves. 


The “Hot Iron" Heater 


The most modern and efficient means 
for heating branding and dehorning 
irons. Please specify which is pre- 
ferred—butane or distillate. 


GEO. K. TURNER 
MFG. CO. 


Cimarron, New Mexico 
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The Lookout 








IN WHAT MANNER did the cattle industry meet the pressing problems of severely 
lower prices in 1953? 


THE PROBLEMS came as a result of a four-year build-up of cattle numbers to a 
record high and then, too, a widespread drouth that forced heavy marketings. 


THE CATTLE INDUSTRY through its representative, the American National Cattlemen's 
Association, even before 1953 saw the heavy marketings of lower-grade cattle coming. 


If PREPARED for this in two major ways:A big beef promotion campaign, and a request 
of the government that it buy lower grade beef for school lunch use and for the hungry 
in other lands. 


IN THE MEANTIME, the cattlemen held out against cries for a price support law on 
cattle. 


IT WILL BEAR REPETITION to say once again that every segment of the cattle in- 
dustry, from the cattle producer to the USDA, cooperated in the beef promotion campaign. 


A CHAIN STORE has estimated that $12.5 million were spent in 1953 by food stores 
in the nation in advertising beef . .. The National Livestock and Meat Board re- 
doubled its promotion work . . . Cattlemen's associations put out windshield and bumper 
streamers and promoted local beef campaigns .. . The packers slanted their adver- 
tising to beef . . . The USDA give wide circulation to many booklets and broadsides on 
beef. 


EFFECT OF ALL THIS was the remarkable rise in consumption of beef from 62 pounds 
in 1952 to 75 in 1953, the largest in this country's history. 


THE EFFECT also was to keep all the extra beef moving to consumption. Stocks of 
beef in storage now are little different from the seasonable average. All the meat now 
stored equals slightly more than 1 pound for every person in the country. 


CONTRAST THIS with 200 loaves of bread on hand for each person in the country 
today, or 75 pounds of corn. . . and wheat and corn are on the price support list. 


THE SECOND PROGRAM, that of beef buying, engineered by the USDA, took 865,000 
lower grade cattle off the market, or about a quarter of a billion pounds of beef, most 
of which was placed in cans for school children's lunches. 


THE MONEY for these purchases came from the government, to be sure, but not from 
the consumers' pocket as such. The school lunch purchases were made with Section 32 
funds -- money that is collected under our tariff laws; the purchase for foreign nations 
was made with a small percentage of a fund already voted for foreign aid. 


THE TWO PROGRAMS -- and they may have to be repeated in 1954 -- will, we believe, 
largely take care of the problems of prices which have been so illogically out of line 
in a period of general prosperity in all other fields. 


OTHER PROGRAMS included feed assistance by the government in drouth areas, credit 
help both in and out of drouth sections, emergency rail rate reduction for feed and 
cattle and hay (the southern railroads have just extended their rate reductions for 
drouth hay shipments). 


THE OUTLOOK now, says the USDA, is "not much change in prices of stockers and 
feeders likely until grazing season opens next spring," and, since fewer cattle are on 


feed for winter and spring markets, "a seasonal decline in fed cattle is unlikely this 
winter." 


January, 1954 


























Says Harold Bordner 
of Weston, Ohio 


“Day in and day out the ‘Jeep’ is the 
busiest piece of equipment on my 
farm. It saves so much time that I 
don’t see how I could ever get 
along without it.” 

Harold Bordner’s farm, Black 
Swamplands, has a total of 1000 
acres, all under cultivation. He 
specializes in seed crops and pure- 
bred Angus cattle. 


“Here is year ‘round transportation that 
won't stop at weather—mud, snow, icy 
roads.” With its 4-wheel traction, the 
p’ goes through when others can’t. 








“Time saved here.’ Wide speed range, maneuver- 
ability and economy make the ‘Jeep’ the handiest 
of all vehicles for towing in the field or on the road. 






“You can’t beat it for smooth, steady 
belt power.” The ‘Jeep’ delivers in ex- 
cess of 30 H.P. on the pulley at engine 
speeds from 1,000 to 2,600 R.P.M., 
governor controlled. 


“Odd jobs are done in a hurry with the 
help of the ‘Jeep’.”’ Grader attachment 
operated with the ‘Jeep’ and hydraulic 


lift keeps driveways in good condition. 





‘My Jeep is the first thing out 


in the morning-last in at night!" 





se 


““My ‘Jeep’ saves money on hauling and 
towing jobs, and helps out when other 
equipment is busy.” The ‘Jeep’ is pow- 
ered by the Hurricane 4 Engine for 
power with economy. 


4 WHEEL-DRIVE 
UNIVERSAL 


jeep 


WILLYS MOTORS, INC., TOLEDO 1, OHIO 


Kaiser-Willys Sales Division 


Makers of America’s Most Useful Vehicles 
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“Let's Not Import Depression’ 


M ST PEOPLE ARE WILLING 
to admit that we’ cannot per- 
manentiy continue to give aid to 
foreign countries the way we have 
been doing even though it may be 
contributing to world peace by 
strengthening our allies. 


Therefore, those who insist we 
should help our allies so they may 
withstand Communistic pressure, 
say we could substitute a “trade, 
not aid” program. Some propose 
free trade out and out. It has even 
been suggested that Michigan’s 
rich iron and copper mines be 
closed and the area “turned back 
into a game preserve’ so more 
foreign metals may come into this 
country. 

Strength indeed is needed in a 
world that must continually keep a 
watchful eye on Communism. 

But since the United States is 
the bulwark against Communism, 
it must be the first to be sure to 


conserve and build its strength. 

Everyone recognizes that, great 
as this strength may be, it is not 
illimitable and it cannot forever 
stand the drain of our past give- 
away program. If it is to continue 
at all, it must be drastically re- 
duced, and, to whatever extent we 
must contribute cash, that contri- 
bution should be shared by all. 
“Trade, not aid” unfairly puts the 
burden on the industries and their 
employees. 

But what, after all, is our 
strength if it is not the country’s 
great industries and agriculture? 

And how can you maintain this 
strength if markets of industry 
and agriculture are to be turned 
over to outside competitors whose 
competition they cannot meet. 

One of our large companies, re- 
cently figuring how free trade 
would affect it, assumed a selling 
price reduced by the amount of 
duty on the goods it sold. It found 


_that thus its profits would be en- 


tirely wiped out. 

Setting the wages it paid against 
this in order to maintain its profit, 
it found it would have to reduce its 
labor bill by more than 50 per cent. 

. Western European production 
has increased 40 per cent since 
betore the war. industry in Japan 
and elsewhere has recovered. it 
should be possible for these coun- 
tries to continue their progress and 
even for them to expand their own 
internal markets as we have done. 

Probably a substitute for the 
give-away or the “trade, not aid” 
programs lies in investment by 
Americans in foreign countries, 
with some kind of guarantee for 
the investment. 

But it is certain that if a domes- 
tic industry is to lose its tariff 
protection it must partly or wholly 
shut down with resultant unem- 
ployment and general weakening 
of the United States. 





Two Programs 
ITH ALL THE HEAVY 
marketing of cattle in 1953, 
cattlemen did not reduce cow num- 
bers. The industry’s breeding plant 
is the largest in history. 

It is probable that we have 
reached the peak in total cattle 
numbers but more cattle will un- 
doubtedly be marketed in 1954 
than during 1953, although total 
weight should be less. Currently, 
slaughter steers are 35 to 40 
pounds lighter than last year. 

We can hope that the ranges in 
1954 will be such that a more 
orderly plan of marketing can be 
followed and that wholesale ship- 
ping because of drouth will not be 
necessary. 

Nevertheless, the situation calls 
for a continuation of heavy market- 
ing of cows and heifers. 

And since numbers will be near 
the peak, it will also call for a 
repetition of the government buy- 
ing program this year, with the 
buying starting in midsummer 
when cows begin to move and 
actual deliveries of the beef start- 
ing in September instead of Octo- 
ber or later as was the case in 1953. 

The industry should again also 
prepare for another nation-wide 
industry beef promotion campaign 
to merchandise beef. 

With these two programs in 


January, 1954 


effect for both 1953 and 1954, the 
industry’s surplus problem should 
be largely cured, and an adjust- 
ment that normally would have 
taken four or five years to effect 
will have been made in two years. 


Not Price Alone 


T IS AT LEAST ENCOURAG- 
ing that the growers of the 
supported basic crops are putting 





HAIL AND FAREWELL 


nage _ 
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the emphasis now on what to do 
about their surpluses. 

_ The American Farm Bureau at 
its convention recognized that high 
supports have created burdensome 
surpluses, and said so. 

_ The butter industry realizes that 
it must find some way to get rid 
of the dead weight of its butter 
and cheese surpluses, and various 
schemes have been suggested. 

Both groups, however, are afraid 
to get entirely away from the idea 
of high supports. 

The Farm Bureau did not ask 
for extension of the present high 
rigid supports but instead called 
for automatic 90 per cent support 
the first year that marketing 
quotas are in effect on a com- 
modity and that subsequent sup- 
port should be determined by the 
way farmers bring supplies in line 
with demand. 

At any rate, it is plain now to 
the nation’s agriculture that a 
surplus problem—and such a prob- 
lem always follows a period of high 
supports —is really a marketing 
problem. 

It is clear now, that, as American 
National Vice-President Jay Taylor 
recently said, though a support law 
can hold prices up it cannot make 
the consumer buy. 

It is finally becoming certain 
that high price alone cannot make 
a healthy agriculture. 


7 


































































































The Public 
...and You 


By Lyle Liggett 


HEN DOES A WHITE-FACED 
Hereford do a “black-face act” or 
an Angus become snow-white? 

To witness that reversal of nature, it 
is necessary to trace the details of the 
production of the new television movie, 
“Cow Business,” made this fall and win- 
ter by the American National’s public 
relations committee. 

Outline for the movie was approved 
last spring by the public relations com- 
mittee, and plans were made for shoot- 
ing the entire film in the Denver area to 
cut down on travel expenses and to al- 
low the director of information to give 
personal attention to all details. This 
specialized film was being made on an 
unusually low budget. 

Arrangements were made with stock- 
men of the Denver area to use their 
herds and ranches. Leavitt Booth, per- 
sonable president of the Colorado Cattle- 
men’s Association, was prevailed upon 
to play the part of himself—a cowman. 
Neighbors and friends, including young 
Johnny Appleton, a son of the PRODUCER 
editor, were coaxed into taking roles in 
order further to conserve on costs. 

The production crew spent many days 
picking out locations and arranging for 
key scenes—only to have to delay many 
times because of unseasonal cloudiness 
which covered the Denver area with 
maddening regularity, but with little 
rain resulting. Also, cows and calves 
didn’t “pose” without much persuasion 
and work on the part of cooperative 
ranchers. 

After the pictures were made in “the 
field,” the real work of motion picture 
production began. From the nearly 4,000 
feet of film shot, only 504 feet would be 
selected for final use. 

Each tiny picture—24 to a foot—had 
to be viewed for the final selection. Each 
scene had to be timed precisely to the 
nearest one-fifth of a second. 

After basic action was selected, scenes 
providing “cohesive action” were selected 
and the whole built like a jig-saw puzzle 
into a “work print.” 

The work print and the suggested 
script were approved by a special com- 
mittee of the public relations committee 
late this fall, and another delicate phase 
of production began, that of adding 
sound. 

Many announcers and narrators were 
auditioned, and Carl Herzman, ranch 
editor for KLZ-TV, Denver, was chosen 
to narrate the film. Rehearsals led to 
further improvements in the script so 
that words could be closely meshed with 
action. The narration was made on a 
magnetic tape, which was later added to 
a tape carrying sound effects and music, 
which had been “dubbed” in split-second 
order to match action. High royalties for 
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Colorado Springs conventioneers had 
a chance to preview the new television 
motion picture produced by the Ameri- 
can National’s public relations commit- 
tee. The film is one of the first on an 
agricultural subject designed specifical- 
ly for television and will not be made 
available to schools or civic groups un- 
til the majority of the nation’s television 
stations have had a chance to use it. 
Lars Prestrud, Littleton, Colo., cattle- 
man, is shown tacking up the sign which 
gives the picture’s title, “Cow Business.” 
The movie is designed to give non- 
ranching families a highlight picture of 
the problems and difficulties of beef 
cattle raising. It points out to the house- 
wife that she and she alone “sets” the 
price of beef by her purchases, and it 
outlines the large variety of cuts and 
grades of beef available. 





use of music make the addition of sound 
one of the most expensive phases of film 
production. 

The tape recordings were then sent to 
a laboratory for conversion to a sound- 
track which was later printed onto the 
film itself. 

At this point, the production crew 
found the blackfaced Herefords and 
white Angus. The negative, the reversed 
image, of all the footage shot during the 
summer had to be viewed to match 
scenes with those in the work print. 
Each picture had to match exactly or 
sound and action would be out of syn- 
chronization. Then positive prints were 
made. 

Although the work of shooting, editing 
and making the final film was a time- 
consuming task, the real labor of getting 
the film before the public is just be- 
ginning. 

When all final prints of the movie are 
received, the information office will be- 
gin sending them out to the nation’s 325 
television stations, scheduling the limited 
number of prints so they will reach sev- 
eral stations before being returned to 
Denver for checking, repair and re- 
scheduling. 

But the public relations committee, 
convinced that use of such low-budget 
films on television is becoming of great 
value, is already planning a new movie 
for next year. 





This issue of the Producer goes 
into the mails just as the 57th an- 
nual American National convention 
sessions open. Look for full report 
of important speeches in February. 





At Work 


@See the story in this issue o 
“Losses Can Be Carried Back Year on 
Taxes.” This is written by Stephen H, 
Hart, attorney for the National Live 
Stock Tax Committee, and W. D. Em. 
bree, Jr. The National Live Stock Tax 
Committee has presented to the Ways 
and Means Committee in Washington 
the carry-back problem as it affects 
stockmen and will be prepared to pre. 
sent the industry views to Congress. 


@ KOA carried a 15-minute broadcast 
by Executive Secretary F. E. Mollin on 
Jan. 3. Mr. Mollin predicted that the 
convention of the American National at 
Colorado Springs would ask for the con- 
tinuation of the beef purchasing and 
beef promotion programs (government 
beef purchases took 865,000 lower grade 
cattle off the market during 1953 and 
the beef promotion campaign helped to 
raise beef consumption from 62 pounds 
per capita in 1952 to 75 in 1953). With 


these programs running in 1953 and | 


1954, cattle numbers should be brought 
under control so that what would nor- 
mally take four or five years will be 
accomplished in two. 

@ American National PR_ Director 
Lyle Liggett has put the finishing 
touches on the TV film _ production, 
“Cow Business,” that will first be shown 
at the National convention in Colorado 
Springs. It’s a 15-minute show that 


gives the public a quick insight into | 


actual ranch work, how cattle are sold 
and how the consumer is a part of this 
free enterprise when she buys her meat 
for the day. Arrangements are being 
made-to circulate the film to every TV 
station in the country. 

@ Indications from news, radio and 
magazine representatives are that the 
57th American National convention will 
be one of the best publicized in the his- 
tory of the association. More than 40 
newsmen will be covering the meeting 
. . . Reservations, too, indicate a record 
attendance. 

@ Jay Taylor, first vice-president of 
the American National, talked in Den- 
ver Dec. 19 at a (Denver) Record Stock- 
man-sponsored Youth of the Week an- 
nual dinner. (Youths of the Week are 
young men and women chosen by the 
Colorado Cattlemen’s Association and 
the Record Stockman for outstanding 
livestock accomplishments.) Mr. Taylor 
advised the youngsters to hold fast to 
the independent ways of their forebears. 
About price supports, he said that 4 
law could set the price for their product 
but cannot make the consumer buy it. 
The beef industry, he said, is not 
plagued with the great surplus problems 
that supported products have. 

@ Assistant Executive Secretary Rad 
Hall addressed the annual convention of 
the California Cattlemen’s Association 
held in Santa Cruz in early December. 
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In Colorado Springs, as the American National opened cutive secretary; Jay Taylor, first vice-president; F. E. Mollin, 


its 57th annual meeting: (L. to r.) Rad Hall, assistant exe- executive secretary; Sam C. Hyatt, the 22nd president. 


National Starts 58th Year 


HE KEYNOTE OF THE 57TH AN- 

nual convention of the American 
National Cattlemen’s Association was 
being set Tuesday morning, Jan. 12, as 
President Sam C. Hyatt rose to address 
the delegates in the Municipal Auditori- 
um at Colorado Springs. 

Two goals were stressed by Mr. Hyatt 
for the industry and the association, 
when he called for: 

1. More research, to help cattlemen 
achieve more efficient and more econom- 
ical operations, better marketing for 
their cattle and better distribution for 
beef, leather and by-products. 

2. A strengthened determination to 
hold to the beliefs of our forefathers, to 
return to the do-it-yourself habits of our 
ancestors. In Mr. Hyatt’s words, “A 
free people should not be in the position 
of working for a government bounty.” 

In his annual report, Executive Secre- 
tary F. E. Mollin stressed that in the 
hectic year 1953 the association had risen 
to the occasion and developed programs 
to meet a critical situation in a manner 
unsurpassed in the 57-year history of the 
American National. 

Talks by the two officers were slated 
to follow a welcome to the state by Gov- 
ernor Dan Thornton and by Leavitt 
Booth, head of the Colorado Cattlemen’s 
Association. Jake Schneider, California 
Cattlemen’s leader, was set to make the 
response, 

A major highlight of the convention 
Was seen in the scheduled address of 
Ezra T. Benson, secretary of agriculture. 
Other program participants were B. T. 
Shaw, administrator of the Agricultural 
Research Service, USDA, Washington; 
John Wagner, public relations director 
of Texas Mid-Continent Oil & Gas Asso- 
ciation, Dallas, Tex.; Herrell DeGraff of 
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Cornell University, and N. K. Carnes, 
general manager, Central Live Stock 
Association, South St. Paul, Minn. 

A panel discussion on promotion and 
distribution of beef, moderated by L. M. 
Pexton, president of the Denver Union 
Stock Yards Company, was to include 
also John Guthrie of Porterville, Calif.; 
Aled P. Davies, director of the livestock 
department, American Meat Institute, 
Chicago; Seth Shaw of Safeway Stores, 
Washington, and Leonard Trainer, direc- 
tor, food distribution division, Agricul- 
tural Marketing Service, Washington. 

Important places on the agenda were 
assigned to such matters as research; 
cattle marketing and numbers; beef pro- 
motion and the beef purchase program; 
the drouth problem; price supports and 
subsidies; agricultural credit; reciprocal 
trade; public land legislation. 

Special features included business and 
social sessions of both the National Cow- 
Belles and the National Juniors, who 
would participate actively also in the 


regular meeting events. 

In the lighter side of the convention 
story were the usual pleasant plans for 
breakfast gatherings, luncheons, the an- 
nual banquet and dance—and just get- 
ting around the beautiful little city of 
Colorado Springs. 

Considerable excitement also sur- 
rounded picking of the lucky winners of 
two spectacular door prizes. One: a 20- 
foot home freezer that holds 700 pounds 
of food and would delight any lady’s 
heart—the generous donation of Inter- 
national Harvester at the Springs. The 
other big prize, that should make home- 
making a breeze for some happy person: 
a $109 Compact vacuum cleaner, do- 
nated by Interstate Engineering Corp. 

All in all, at presstime it seemed an 
inescapable conclusion that “the 57th” 
was destined to go down in history as 
“the biggest and best so far.” Outstand- 
ing details of the convention and the 
important speeches will be printed in the 
PRODUCER next month. 





Economy in Government, 
Self-Help Essential—Hy att 


LLOW cattlemen, CowBelles, junior 
cattlemen, distinguished guests, la- 
dies and gentlemen: 

It is hard to express in words my 
deep appreciation for the loyal support 
that has been given me. By the very 
nature of our democracy, it is impossi- 
ble for everyone to enjoy the responsi- 
bilities, the prestige and the honors 
which fall to the cowhand who has 
been chosen to be foreman. 

I have had the honor of being your 


foreman. It is an honor that I won’t 
forget. 

My job would not have been possible 
without the reliable and enthusiastic 
help of many, many hands. . . men and 
women who gave much of their time and 
their efforts—far beyond ordinary de- 
mands of our industry ... Men and wom- 
en who were always ready to put aside 
their own problems and worries to do 
the jobs which need doing so badly ... 
Men and women who have the fortitude 
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to speak out for the beliefs of their 
hearts and their minds. 

Particularly effective in helping your 
officers in meeting the problems of the 
past two years—and in preparing for 
tomorrow — were your executive com- 
mittee, general council, standing com- 
mittees, the office staff... and many 
people who “volunteered” in the true 
American way. 

You know, you must work with men 
when the going is rough really to get 
to know their worth. For his council 
and advise and for his devotion to the 
industry—to you and me—I cannot say 
enough for Mr. Mollin. 

During my two years as president, I 
learned many things, and one of the 
important facts was that no matter who 
is chosen to be “foreman,” he will re- 
ceive the same constant and sincere help 
and guidance from all the men and 
women of this great cow business. 

We have closed the books on the year 
1953. We are now opening them on 1954 
and on the years ahead. 

We know what was in the past. But 
what 1954 holds in store for us and for 
all humanity, only God and time can 
tell. 

Let us scan briefly back through some 
of the pages of the past and see if 
some of our actions were for the best 
good of our industry and our nation as 
a whole. Let us check deeply to see if 
we have built on a solid rock founda- 
tion, or if we built on sand. 

I doubt if any of us remember each 
page of each year as they roll by, but 
certain pages and chapters stand out 
for all of us. 

Open a page in early 1952. Your or- 
ganization was alert to the symptoms of 
a price break in the making. The signs 
were there. But had the industry as a 
whole noticed them? During the sum- 
mer and fall of 1952, the National 
called together representatives of all 
phases of the beef production, process- 
ing and distribution business. The 
problems were apparent ... the alarm 
was given. The solid cooperation of the 
entire industry to meet the crisis was 
achieved. 

I don’t have to jog your memory that 
underlined on all the pages of 1952 and 
early 1953 was the fact that we were 
under the ill-conceived and administered 
restrictions of the OPS. And other fac- 
tors, such as the imports of New Zea- 
land beef, were in the picture. 

So when the first pages of 1953 be- 
gan to be turned, the cattle industry was 
confronted with a price decline that was 
fast becoming an economic crisis to our 
industry. 

Before I go into some of the things 
we tried to do and did do in checking 
the terrifice price decline and helping 
move our product, let us analyze a few 
figures. 

In 1947 there were 36 million cattle 
and calves slaughtered under federal in- 
spection. In 1952 the slaughter came to 
28 million cattle. 

Compare the civilian population in 
1947 and 1952; compare the wage scale 
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Secretary of Agriculture Ezra T. Ben- 
son. He got his early schooling between 
chores on his parents’ farm in Idaho. 
At 21 he was called on a mission by the 
Mormon Church for two years, after 
which he and his brother bought the 
family farm and attended alternate quar- 
ters at college. He was economist and 
marketing specialist for Idaho State 
University; later, executive secretary of 
National Council of Farmers Coopera- 
tives, and then served in a high office in 
the Mormon Church. 





Dr. Byron T. Shaw. He has been ad- 
ministrator of the Agricultural Research 
Service of the Department of Agricul- 
ture since January, 1951. He was deputy 
administrator from 1948. He holds a 
Ph.D. degree from Ohio State Univer- 
sity, majoring in soil physics. He worked 
a while at the California Experiment 
Station and then returned to Ohio State 
as associate professor of soils; from 
there went to the Department of Agri- 
culture. He has written much on soil 
physics, soil management, and research. 





and employment. It isn’t hard to see 
that 1952 was the greater of the two. 

To me, there is only one answer—we 
lost our consumer. Many factors con- 
tributed to that; primary among them 
must be listed the OPS and the uneven- 
ness of demand and supply which stem- 
med from that and other arbitrary gov- 
ernment actions. 

There is only one place for beef... 
and that is in the human stomach. 

So the first objective of the coopera- 
tive program, sparked by the American 
National, was to get our consumer back 

. and to keep him! 

You can see that we have on display 
many of the results of this campaign to 
serve the public . .. the publicity on 
the tremendous bargains in beef, the 
promotion material which gives the 
homemaker true facts about the value 
of beef in the diet or her family. 

I want to call to your special atten- 


‘tion when you study those displays, the 


samples of the advertisements which 
have contrihuted most effectively to the 
consumption of beef and veal during the 
past year. These advertisements are 
only samples of those run in thousands 
of newspapers, day after day, by the re- 
tailers—the part of the industry which 
has the beef finally on sale to the pub- 
lic. 

It has been estimated that the na- 
tion’s retail food stores are currently 
spending more than $12% million every 


year in promotion of beef and veal. 
Others are also spending big money for 
beef and veal advertising. 


Let us be realistic. Let us truly assess 
the potentials and the assets of our lo- 
cal, state’ and national organizations. 
Let us see what roles we can take in 
this vast program of promoting our end 
product. That is one of the major proj- 
ects yet to be written on the pages of 
1954, 


I cannot fully express my deep appre- 
ciation for the wonderful work that was 
done, and is now getting even greater 
emphasis as the spirit and organization 
spread to all corners of the industry. 
To the CowBelles, the junior cattlemen, 
retailers, packers, wholesalers, Ameri- 
can Meat Institute, the Western States 
Meat Packers, National Live Stock and 
Meat Board, the Department of Agricul- 
ture, the state and local cattlemen’s or- 
ganizations, and to the many individual 
cattle people who entered into this na- 
tion-wide beef promotion program 4 
great word of thanks should be given. 


The results of all of our efforts have 
paid off. Today we can look at the per 
capita consumption records written on 
the pages of 1953 and see that the 


American people really prefer to eat | 
. instead of storing it or 


their beef. . 
letting it rot. 


The cooperative industry program 
started so early in 1952 also had other 
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N. K. Carnes. He is a graduate of the 
University of Minnesota, receiving his 
M. S. degree in 1923. He spent 21 
months in the army in France and came 
out a major. Early, he was assistant 
professor in animal husbandry at the 
University of Minnesota. He is now gen- 
eral manager of the Central Livestock 
Association at South St. Paul, Minn. He 
is a member of the National Joint Live- 
stock Committee and active on many 
boards, committees and associations. 


Streesearch and Economics 





Dr. Herrell DeGraff. Started out as a 
house-to-house vacuum cleaner salesman, 
was in the investment securities business 
in New York. He holds a Ph.D. from 
Cornell University. He has held various 
professorships and is now professor of 
food economics, School of Nutrition at 
Cornell University and is on the board 
of trustees. He is author of a number of 
publications dealing with agriculture. 
He was a speaker at the 1952 convention 
of the American National in Fort Worth. 





phases. Down through history it has 
been proved that food is a better “dip- 
lomat” than bombs or dollars. To this 
end we sought to accomplish an orderly 
reduction of our surplus by providing 
beef to foreign lands under the millions 
of dollars set aside for that purpose. We 
also wanted to assure our own children 
of better diets so we set out to see that 
beef was included among those surplus 
commodities which are provided to 
school lunch programs under Section 32 
funds. 
_I want to emphasize that those Sec- 
tion 32 funds are not at the expense of 
the taxpayers. That money comes from 
duties on imports of commodities which 
would unfairly compete with the produc- 
tion of our own people. 
_ The American National also intensi- 
fied its efforts to point out to the na- 
tion’s cattle producers that the beef 
‘factory” was getting out of line with 
demand and that if the cattle numbers 
continued to rise it would be almost im- 
possible to bring them in balance with- 
out a major catastrophe. The associa- 
tion urged, and continues to urge, pro- 
ducers to strive for orderly marketing 
and to cull their herds to improve the 
quality of cows left as the beef factory 
and to bring about a better balance be- 
tween the demand and the production po- 
tential. 

On the first pages of 1953 we brought 
to the attention of the government the 
need for credit that was fast developing 
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because of one of the worst price breaks 
in the history of the cattle industry. 
Then later when the drouth developed 
and became acute, we were on the job 
seeing that feed, finances and reduced 
railroad rates were made available for 
the drouth areas as fast as possible. 

A cowman and his family living close 
to Mother Nature are accustomed to all 
the varied changes in the elements— 
drouths, hard winters, grasshoppers— 
along with a flexible market experi- 
encing its ups and downs. The rougher 
the pages of 1953 became, the less panic 
you found. 

Also on the pages of 1953 were writ- 
ten the glorious records of how the 
men and women of this industry closed 
their ranks to meet the problems im- 
mediately before them and to antici- 
pate those yet to come. 

As an example, last spring and sum- 
mer saw the opening guns in a political- 
ly-inspired clamor for price supports 
and controls — a clamor which would 
have had the nation and the govern- 
ment believe that the cowman was aban- 
doning his birthright of freedom. 

In the face of all this clamor, I called 
a meeting of the National’s executive 
committee in April and another in Oc- 
tober. 

Although they had very short notice, 
members of that committee came 
from border -to- border and coast - to - 
coast at their own time and expense. 
They pondered the problem from all an- 


gles, and they assured the nation that 
the cattlemen they represented — the 
true beef producers of the nation—had 
reaffirmed their belief in the heritage 
of freedom. And they denied the pit- 
falls of “easy dollars” to stand firm 
against price supports and controls. 

They declared in no uncertain terms 
that “free markets make free men.” The 
committee pointed out that history 
proves beyond argument, when free en- 
terprise is destroyed free men go with it 
—and that goes for free labor. You can- 
not expect progress of private enterprise 
under an iron-clad government monopoly. 

The committeemen stated they were 
getting tired of a farm program that re- 
quired management by a bureaucracy 
that exists fat and strong only when 
taxes are fat and strong, and a program 
on which politicians ride to power by 
using it as a dole system. They know no 
government, federal or state, can give 
vou anything which it has not first taken 
from you, because through government 
waste and extravagance you get back 
much less than it takes from you. 

Knowing the government is the people, 
how far can we go in guaranteeing 
things to ourselves? These men knew 
more was at stake than just the con- 
troversy over supports. They knew that 
this minority group was aiming for 
much bigger stakes—aiming at high 
price supports for all farm products, 
and with them the way would be paved 
for complete socialization of American 
agriculture. Inthe end, inevitably every- 
thing a farmer sells or does would be 
controlled. 

The response to these meetings is just 
an example of the way the entire Amer- 
ican National has held together—state 
by state, county by county—in one of 
the most crucial decisions facing our in- 
dustry and the world. 

We have been looking through the 
pages of years gone by. On them we 
have found that there are certain pages 
of the future which must be written 
now ... plans and decisions which must 
be made. 

Those plans and decisions will fall to 
us here and as we go speeding along 
life’s highway with our windshields 
clouded over, it is time for us to stop 
and do a good job of cleaning so that 
we will have clear vision ahead. 

And looking out this morning at the 
young men and women of the cow bus- 
iness—the junior cattlemen, I can’t help 
but be happy that so many are here to 
help us consider the coming years. Those 
are the years which are theirs. They 
will have to make many decisions as 
the pages of their years pass by. 

And it is important to them and to 
their children that wise decisions be 
made now for them .. . and not just for 
the tomorrows of 1954. 

As for the CowBelles, our women, it 
is their counsel and advice that will help 
us with the many things we must do in 
1954 to insure that the future years will 
be bright and hopeful for our junior cat- 
tlemen and for all the juniors of the 
world. 
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We have two huge goals this year. 
The first is the need for more re- 
search ... more research to help us be 
more efficient and economical in our 
operations . . . more study on how to 
do a better job of marketing our cattle 

. and to do a better job of distribu- 
tion of our beef and leather. 


Certainly there have been studies ap- 
plied to these fields, but we are only 
on the threshold of tomorrow. That is 
why so much emphasis has been placed 
on research on this convention program. 
Let us sincerely devote our tremendous 
energies and talents to solving some of 
our basic economic problems. 


The other big project for 1954—and 
for all future years—MUST be the 
strengthening of our determination to 
hold firmly to the beliefs of our fore- 
fathers. We must sharpen our tools of 
learning and bring forth the priceless 
information of what has made America. 


Isn’t it great to live in a country 
where every man has a crack at any line 
of endeavor he so desires, where there 
is a wide-open competition of ideas 
based on wide-open access to knowl- 
edge?, . .. in a country where you can 
do something and rare back and look 
at your accomplishment ... to hold it 
for your own, or to share as you please? 

The time is here now, stronger than 
anytime in history, when the American 
people must return to the do-it-your- 
self habits of their ancestors and revel 
in their new-found powers of “self- 
help,” and when a man must be looked 
up to for what he knows and does and 
not for whom he knows. 

The American people must be shocked 
to the point where they will regain 
enough clear, hard common sense that 
they will quit inviting curtailment of 
their individual liberties and also the 
encouraging of excessive and destructive 
tax rates. They should demand that gov- 
ernment functions be restricted and that 
the controls which are eating the insides 
out of our economy be surrendered. 

We should give humble thanks for the 
courage and foresight of our forefathers 
who founded a country where a man 
can work, think, speak and worship as 
he desires . . . The dedicated men and 
women who founded a country to which 
the world now looks for guidance. 

Yes, the eyes of the world are watch- 
ing the cattlemen of America. Despite 
their adverse economic circumstances, I 


know in my heart that the cowmen— 
among the last stalwart defenders of 
freedom—will continue to stand up and 
be counted as free men. 


As Ralph Waldo Emerson wrote: 


“For what avails the plow or sail, 


or land, or life, if freedom fail 


Is the man of the soil willing to 
“swap” his independence for continuing 
governmental handouts? Are the live- 
stock producers getting weak-kneed and 
wanting to get on the gravy-train along 
with a powerful bloc of politicians who 
seeem unlikely to support any proposed 
solution to our immense farm problem 
which would mean surrender of any 
of the vote-inducing federal benefits? 
Certainly not! 

Inefficiency in any line of endeavor 
should not be subsidized, and a free 
people should not be placed in a posi- 
tion of working for government bounty. 

Oh, yes, there is so much more at 
stake than the value of a cow. 


I say to you that at stake are the 
prosperity of Agriculture and the Amer- 
ican family’s food supply, as well as the 
American family’s freedom. 

If this country is to remain strong, 
then our agriculture economy must re- 
main strong. And there is no question 
that the people of a well-fed nation are 
both healthier and more intelligent than 
those poorly fed, and they are not so 
easily swayed by the whims of the few. 

It is today, and not tomorrow, that we 
may be on the brink of the last chance 
to put sense into a farm program—a 
program of freedom and equal economic 
treatment and less dependence on gov- 
ernment. And I do not underestimate 
the difficulties that stand in the way 
of putting such a program to work. 

Did the agencies that were set up 
in the 30’s to relieve the admitted dis- 
tress of the depression period disappear 
when pump-priming was no _ longer 
necessary? Not at all. On the contrary, 
they continued to grow bigger and big- 
ger with no end in sight. 

You know, 
wrote: 

“A wise and frugal government, 
which shall restrain men from 
injuring one another, which 
shall leave them otherwise free 
to regulate their own pursuits 

of industry and improvement, 





Thomas Jefferson once 





Moving some cattle on the Ernest Ramstetter place near Golden, Colo. 


and shall not take from the 
mouth of labor the bread it has 
earned—this is the sum of good 
government.” 






What are those among us who are 
clamoring for the government to subgi- 
dize our industry doing but taking the 
bread from the mouth of our nation? 
There is but once place for our edible 
product—the stomach. 


So the clamor for the tax dollar jp 
subsidy hurts the consumer two ways, 
It increases his tax burden and raises 
his cost of living—a costly bill, indeed, 
which simply would increase the prob- 
lem and not solve it. And the producer 
of that food is hurt in still another way, 
The stored surpluses, which seem to 
inevitably follow a support program, 
will be a constant threat against his 
production and profits. 


A valuable lesson in basic economics, 
if the American people care to learn it, 
is floating before our eyes. High sup- 
port prices promote surpluses by en- 
couraging abnormal production practices 
and interfering with the normal work- 
ings of the law of supply and demand, 
thereby throwing out of balance our 
agriculture and general economy. 


Look at the wheat situation. There is 
so much wheat in government bins that 
we could go through a full year with- 
out producing a single bushel . . . and 
what are the wheat people going to do 
with the land the government has told 
them they can’t plant now? 


Today the government has cotton run- 
ning out its ears and, moreover, by high 
supports on cotton we have tended to 
discourage the use of that valuable fiber 
... and what are the cotton growers go- 
ing to do? 

What the the tobacco, the peanut, the 
corn growers going to do with their sur- 
plus land? . . . with people around the 
world starving every minute. 


Our nation’s economy is infested with 
artificial influences and feigned forces 
and government activity in practically 
every phase of American life, which in 
turn has altered the workings of natural 
forces and shifted initiative and respon- 
sibility to bureaus and bureaucrats. 


The situations in butter and corn and 
cotton and wheat are in direct contrast 
to that in meat where surpluses have 
been moved as fast as developed ..- 
moved because the cowman insisted on 4 
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_ MALIGNANT EDEMA 
SHIPPING FEVER - BLACKLEG 


BRUCELLOSIS - ANTHRAX 


















Don’t delay! Act before they strike! Why risk dis- 
astrous losses from these profit-robbing diseases? 
Vaccinate all stock early—at the right time in the 
right way with the right vaccine or bacterin! Lederle’s 
vaccines and bacterins are preferred by leading live- 
stockmen everywhere for their high quality and 
effectiveness. Use them with confidence! 


In the prevention of blackleg, malignant edema, and 
shipping fever (hemorrhagic septicemia): CLOSTRID- 
IUM CHAUVEI-SEPTICUS PASTEURELLA BACTERIN 
(Alum-Precipitated) TRI-BAC® Lederle. 


In the prevention of blackleg and shipping fever (hem- 
orrhagic septicemia): BLACKLEG- HEMORRHAGIC 
SEPTICEMIA BACTERIN (Alum-Precipitated) B. H.® 
BACTERIN Lederle. 


In the prevention of blackleg: BLACKLEG BACTERIN 
(Alum-Precipitated) Lederle. 


early and routinely with 


BACTERINS 
and VACCINES 


For immunization of cattle against anthrax: ANTHRAX 
SPORE VACCINE No. 3 CARBOZOO® Lederle. 


In the prevention of shipping fever (hemorrhagic 
septicemia): HEMORRHAGIC SEPTICEMIA BACTERIN 
(Alum-Precipitated) Lederle. 





For immunization against brucellosis: BRUCELLA 
ABORTUS VACCINE (Vacuum-Dried) Lederle. 


Lederle’s biologicals are world-famous for high 
quality and eftectiveness. 


Animal Industry Section 


LEDERLE LABORATORIES DIVISION 
AMERICAN Goanamitd COMPANY 


30 Rockefeller Plaza New York 20, N. Y. 

























































































free, flexible market, and demanded that 
he be allowed to prove once again that 
artificial: curbs just do not work. 

The time is here for the taxpayer to 
awaken to the things that are happening 
to his tax dollar—in more ways than 
one, and especially in the pursuit of 
regulations and in building stronger 
bureaucracy and leading us further down 
the road to socialism. 


All good citizens are worried about 
our national unbalanced budget. We are 
forced to conclude that, although a start 
has been made, deeper slashes must be 
made in our government spending in 
order that we can get our nation on a 
sounder basis. 

To that end “economy in government” 
should be our watchword. 

Our nation is faced with a powerful 
and dangerous enemy—dangerous be- 
cause its strength rises from our midst 
under many guises, an insidious move- 
ment which eventually will completely 
restrict private enterprises and personal 
liberty and is only one step from ma- 
turing into Communism, a movement 
that is handled by a bunch of persistent, 
ruthless minds. 

Living in an atomic age, not knowing 
what it holds in store, whether it will 
be used for the destruction or the well- 
being of mankind, we must see that 
men who sit in high offices directing 
and making our laws are men who will 
dedicate their lives to upholding our 
Constitution and Bill of Rights—be loyal 
to our system of government and to the 
principles of individual liberty 
they must be free men! 

The bold, ringing proposal of the 
President of the United States to con- 
tribute to world peace by sharing 
nuclear power for good brought forth a 
program not dedicated to man’s death 
but to the welfare and safety of hu- 
manity. 

There is a heartening, stirring pro- 
gram that has as much appeal to the 
backward outposts of civilization as to 
the advanced centers. The leaders of the 
powers of the world must heed this 
deep impulse toward peace, or bear the 
responsibility for plunging the world into 
the depths of desolation. 

We are traveling on a sea of turbu- 
lent waters and the tides are too strong 
with the rush of conflicting current for 
us to rest on our oars. 


As individuals, as well as a nation, 
it is a MUST that we forge ahead. In 
our quest for progress we must not lose 
sight of the fact that there is a ruling 
hand over the desiny of man—a hand 
which turns the pages of our years. 

Since the first shining of Bethlehem’s 
Star, its radiant glow has lighted the 
dark nights of life helping humanity 
with its long climb up from barbarism. 

In all of our problems of today, or 
those of the pages of tomorrow, one of 
the major tasks of men who would re- 
main free is to keep our faith in the 
spiritual being always throbbing in our 
hearts. 
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Mollin Details Work 
Of Busiest Year 


URING THE YEAR, 1953, WITH 

its many acute problems for the 
livestock industry, a great deal of at- 
tention was centered on the question 
of whether or not there should be sup- 
port prices for cattle. 


The proponents of such a program 
have urged that support prices should 
be inaugurated because most of the ma- 
jor farm crops are supported, and par- 
ticularly because of the high support 
prices for corn and other livestock feeds. 

However the great majority of cattle- 
men, both producers and feeders, have 
remained steadfastly opposed to sup- 
port prices and their opposition is based 
first on the fact that they consider 
such program economically unsound, 
and, second, that even if they were 
sound on other crops they would not 
work satisfactorily on cattle. Cattle- 
men have only to look at the huge sur- 
pluses of wheat, corn, tobacco, peanuts, 
butter, cheese, cottonseed oil and other 
commodities to know for sure they do 
not want to follow such a program for 
beef. 

In the heat of the controversy over 
support prices, loose charges were made 
that the American National and other 
old-line cattle organizations were not 
doing anything to meet the critical situ- 
ation which existed. 

In making this, my 25th annual re- 
port as secretary, I shall endeavor to 
show you as briefly as possible the 
things that were done by the American 
National in cooperation with other or- 
ganizations. I will let you be the judge 
as to whether or not such charges have 
a basis in fact. 


Busiest Year 


Having been your secretary for 25 
years and having had quite close con- 
tact with my predecessor, T. W. Tomlin- 
son, over a period of many years and 
with several of the influential men of 
the American National 25 years ago, I 
think I can truly say that the year 1953 
was the busiest year in the entire 56- 
year period of the association’s activi- 
ties. 

President Hyatt, Vice-President Tay- 
lor, the legislative committee, various 
members of the Stockmen’s Grazing 
Committee, and other committees as 
well as other men prominent in the 
association, all have devoted large 
amounts of time to the affairs of the 
association, in many cases at great per- 
sonal sacrifice. Two well attended spe- 
cial meetings of the executive commit- 
tee were held, one in April and one in 
October, as well as a meeting of the 
general council, consisting of the state 
presidents, in August. 

I want specially to commend my as- 
sistant, Rad Hall, for his doing double 
duty last fall during my illness. He car- 





ried on very well indeed. 

I want to call special attention to the 
fact that almost every one of the recom. 
mendations made at the April meeting of 
the executive committee have been ip. 
cluded in the program since developed 
for meeting the crisis in the industry, 
Seldom, indeed, is there such quick re. 
sponse to an action program of this 
kind. 


Beef Promotion 


President Hyatt in his fine addres 
called attention to the activity the as. 
sociation started in 1952 to promote beef 
consumption with the sharp increase jn 
cattle numbers, we knew then that we 
were headed for trouble. The program 


has grown and has been intensified as | 


the months passed by. It is apparent 
that it will need to be continued during 
1954. 


The beef purchase program strongly 


advocated by our legislative committe: f 
as far back as February 1953 was a | 
lifesaver on the lower grades of beef. | 


The figures show that the government 
purchased practically all the excess sup- 
ply offered, and prices would indeed 
have been disastrous had it not been 
for this program, which took just about 
250 million pounds off the market from 
early summer until close to the end 
of December... It was then announced 
that the purchases for domestic pu: 
poses from Section 32 funds would be 
discontinued for the present but that 
purchases for foreign aid would be 
continued as opportunity offered and 
agreements were made with individual 
foreign countries. 


This whole program, too, must be 
continued in operation in 1954, and we 
must profit by the major mistake made 
last fall and get the deliveries started 
in substantial volume in September 
rather than waiting until October, for 
the market to get real benefits there- 
from. 


Attention should be called to the fact 
that far the greater portion of the beef 
bought was with the use of Section 2 
funds, derived entirely from import 
duties on such commodities as cattle, 
dressed beef, pickled beef, canned beef, 
hides and tallow. The balance was from 
foreign aid funds, but not a single a¢- 
ditional penny was voted at the ex 
pense of the taxpayer. Instead, a small 


portion of the billions voted for for- | 


eign aid was earmarked for the put- 
chase of surplus agricultural commodi- 
ties in lieu of that much direct cash aid. 


Cattle Numbers 


We started 1953 with an all-time 
high of 93,700,000 cattle. It was freely 


predicted ear!y in the year that ther | 
would be a further increase in 1953 of | 
one to two million head. However, the f 
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GREAT BEEF BREEDS... 


BEST WAY TO SHIP THEM 


Angus... Hereford... Shorthorn 
— these three breeds produce a large share of America’s best beef. 


e Proper care en route and prompt delivery are essential 
to profitable marketing of these fine cattle. 

That’s why we handle cattle carefully, quickly, 
efficiently— and why you’re better off 

when you ship via Burlington. 


BURLINGTON LINES 
Everywhere West 


Chicago, Burlington & Quincy Railroad 
Colorado and Southern Railway 
Fort Worth and Denver Railway 
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heavy marketing which continued 
throughout the year has materially 
altered the situation. It is now estimated 
that total slaughter for the year will be 
about 36,500,000 head, and on this basis 
there will probably be some slight re- 
duction in total numbers for the year. 
However, despite this overall reduction, 
it is indicated there will be a further 
increase in cow numbers, so that on 
Jan. 1, 1954, we will have the biggest 
breeding herd in the history of the in- 
dustry. 

The American National started ad- 
vocating heavy marketing of cows and 
heifers as far back as March 1953. The 
increase in the numbers marketed has 
been substantial. For the first 11 months 
of 1953 38.4 per cent more cows and 
heifers were slaughtered under federal 
inspection than a year _ previously; 
whereas the increase in total federally 
inspected slaughter for that period was 
only 34.1 per cent. This substantial in- 
crease has brought the percentage of 
cows and heifers in the federally in- 
spected slaughter for 1953 close to 44 
per cent, according to the best estimates 
now possible, compared with the low of 
41.8 per cent in 1952; but this percent- 
age will have to be still further in- 
creased and quite substantially to pre- 
vent further increase in the breeding 
herd. If heavy marketing of cows and 
heifers is stepped up again this year, as 
now seems probable, and total beef pro- 
duction maintained through 1954, at the 
high level of 1953, it seems quite likely 
that in two years’ time we will have 
accomplished the liquidation needed to 
put the industry in a much sounder po- 
sition and will have brought about an 
adjustment which ordinarily would have 
required four to five years. 

It is apparent that there will be less 
beef produced in the feedlots in 1954 
than in 1953, both because of decline 
in actual numbers and in average weight 
which has been showing up quite mark- 
edly the past few weeks. It is antici- 
pated that a still further increase in 
total numbers marketed, including more 
grass beef, will hold total beef produc- 
tion to the 1953 level. 


Credit and Price Control 

As urged in resolutions adopted at 
the April executive committee meeting, 
steps were taken by Congress to meet 
the need for expanded livestock credit 
facilities. As a result, according to a 
Washington release, more than 5,500 
disaster loans totaling $8,739,000 were 
made; special livestock loans were made 
to more than 2,100 farmers and stock- 
men totaling $21,719,000. 

The industry was a unit in seeking 
an end to the price control legislation 
and in opposing the attempt for sub- 
stitute stand-by controls for the law 
expiring in April 1953. It is because of 
the very unsatisfactory experience with 
such control legislation that most 
stockmen do not want to go back to any 
form of government control. 

Expiring with the price control act 
was compulsory beef grading, which 
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simply does not work in connection 
with such mandatory controls. It is en- 
couraging to note, however, that with 
the expiration of the price control act, 
the demand for voluntary beef grading 
has continued to increase and is now 
well established as a permanent insti- 
tution. 


Foreign Trade 


The fight still further to reduce im- 
port duties continues, with a new and 
powerful organization well financed, 
dedicated to that effort. The slogan 
“trade not aid” is the watchword of this 
group. It is a very deceptive slogan. It 
implies that we are going to cut out the 
direct appropriations for foreign aid 
and that reducing our already low tar- 
iffs will enable foreign countries to 
get the needed dollar exchange through 
the export of their surpluses. I will not 
here take the time to debate the issue of 
the need of foreign aid. To whatever 
extent it is necessary it should be sup- 
ported by the entire population of this 
country through taxes rather than im- 
posed upon a few selected industries 
through tariff reductions. “Trade not 
aid” means the latter. 

The tremendous propaganda that has 
accompanied this drive also implies that 
the United States tariffs are on a very 
high level and that it is imperative they 
should be reduced to promote increased 
foreign trade. This propaganda is en- 
tirely unfair and misleading. It ignores 
the fact that only seven countries in 
the world have a lower level of tariff 
than we do and that many of our duties 
have already been reduced 75 per cent 
from the levels of the tariff act of 
1930. 

For many years this country has con- 
sumed domestically 93 to 95 per cent 
of its total production, agriculturally 
and industrially. That percentage has 
not changed much even with all the 
foreign aid programs. It is to the inter- 
est of the American cattle producer to 
fight to protect not only his own mar- 
ket but also the market of our work- 
ing people, because they are the best 
buyers of beef. 


It is hardly fair to compare the im. 
ports of cattle products of 1953 with 
those of 1952, because the situation js 
confused by the developments of both 
Mexico and Canada relative to foot-and. 
mouth disease. Suffice it to say that the 
imports of cattle in 1953 were 135,09 
head compared with 10,000 head the 
previous year. Total imports of beef 
and veal, all types, were a little more 
than 114 million pounds compared wity 
202 million pounds the previous year, 
Of course when the border is closed tw 
imports of live cattle there is substitu. 
tion of pickled beef which accounts tory 
the increase in cattle and the decrease 
in beef products during 1953. 

The “buy-American” policy has also 
been under attack by the free traders 
who would like the army to buy its beef 
in Argentina or other South American 
countries and its other huge needs 
Wherever they could be bought most 
cheaply. Fortunately we have been able 
to hold the line and the “buy-American” 
policy is still in effect. The American 
standard of living cannot be maintained 
unless that policy is continued. 

We have had splendid cooperation from 
the army in buying large supplies of 
beef. The “buy-American” clause per. 
mits emergency purchases by the army 
in foreign countries, and this is quite 
proper. 


Federal Inspection and Regulations 


Efforts are made each year to under- 
mine the federal meat inspection by in- 
sisting that part or all of the cost of 
the inspection should be saddled upon 
the industry. Such an effort made 
again in the appropriation bill for the 
current fiscal year was defeated in con- 
ference between the House and Senate. 

A year ago last September hearings 
were held in Denver and other points 
on revising the regulations for the ad- 
ministration of the Packers and Stock- 
yards Act, an act which was _ spon- 
sored by the American National and 
became law in 1921. Your secretary ap- 
peared at the Denver hearings and 
made several suggestions as to these 
proposed changes. I am glad to report 
that all but one of my suggestions were 
adopted and appear in the regulations 
recently published in the Federal Regis- 
ter. It covers general market practices. 

A conference was held in Washington 
late in September 1953, attended by 
Tom Arnold, chairman of our commit- 
tee on sanitary regulations, and your 
secretary. Tentative regulations, the | 
most workable that have ever been pro- 


posed, were agreed upon and will soon fF 


be published in the Federal Register. 
The increasing interest of public health f 
authorities in livestock sanitary regu- 
lations makes it advisable to work along 
this line. A strong and workable federal 
regulation will help bring uniformity to 
state regulations. 


Cattle Smuggling 


Early in the year some 60-odd Charol- 
laise bulls were smuggled into Texas 
from Mexico and then trucked to Louisi- 
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ana. A grand jury recently indicted three 
i following the disposition of 


men, ana 

this criminal case, action will be taken 
for the disposal of the bulls now held 
in quarantine by customs officials. We 
have strongly urged that the bulls 
should be either destroyed or sent back 
to Mexico, and that the people responsi- 
ble for the smuggling into this coun- 


try should be properly prosecuted, as 
otherwise a bad precedent would be es- 
tablished and eventually disease would 
be imported into this country. 


Grazing Bills 

The grazing bill sponsored by the 
Stockmen’s Grazing Committee did not 
meet with final favorable action by 
Congress. In its place, the administra- 
tion introduced bills by Congressman 
Hope and Senator Aiken, chairmen, re- 
spectively, of the House and Senate Ag- 
ricultural Committees. While applying 
only to the forest lands and not entirely 
acceptable to the livestock industry as a 
substitute for the original bill, it seems 
to be a step in the right direction. Hear- 
ings on this bill will soon be held. 


Traffic Department 

Traffic matters have had the usual 
competent attention of Charles E. Blaine 
and Son, our traffic managers, located 
at Phoenix, Ariz. The major activity 
of the year, aside from routine work, 
was in the eastbound livestock and meat 
rate cases. Briefs have been filled and it 
will probably be the latter part of this 
year before final decision can be ex- 
pected. 


Conclusion 

So the association “has not done any- 
thing this year!” Do you agree? 

I should like to spike another rumor 
that is often spread by people who want, 
for a selfish reason, to attack the Amer- 
ican National. It is frequently charged 


that we represent only the big cattle- 
men. That charge was renewed in con- 
nection with the fight for supports. The 
fact is that during my 25 years as your 
secretary, the big cattleman, as such, 
has been rather rapidly disappearing. 
The great majority of our members are 
small and medium-sized operators. In 
the fiscal year ended November 30, 
77.5 per cent of our receipts came from 
individual members and the average 
payment per member was $18.78. That 
does not look much as though the as- 
sociation was dominated by big cattle- 
men. In the poll conducted by the Cali- 
fornia association last summer as to 
whether or not its members favored sup- 
port prices, a larger percentage of the 
members owning 100 cattle or less were 
opposed to support prices than either 
the middle sized or large sized operator 
group. I am sure the same is true on a 
national level. 

We are indeed grateful to our mem- 
bers for their fine support during this 
crucial period. While some were forced 
to drop out, largely in the drouth areas, 
we received many more increases in pay- 
ments than decreases, and the associa- 
tion is today in a strong position and 
ready to battle for your rights in the 
year just ahead. We solicit your contin- 
ued support and cooperation. 


CATTLE PARITY FIGURES 


Parity on cattle on Dec. 15 was 70 
per cent and average price $14.80. 
Slaughter steers at Chicago averaged as 
follows; Prime $27.07 (90.8 per cent of 
parity); choice $23.76 (85.07 per cent of 
parity); utility $12.72 (62.4 per cent of 
parity); utility cows $10.25 (59.5 per 
cent of parity). Feeder steers at Kansas 
City were $17.36 (77.9 per cent of 
parity). Calves (farm price) were $23.30 
(68 per cent of parity). 


MEAT PRODUCTION IN SPECIFIED COUNTRIES 
AND PERCENT OF WORLD TOTAL 


AVERAGE 1946-50 
TOTAL 67.0 BILLION POUNDS 


ALL 
OTHER 10.7% 
NEW 
ZEALAND 1.6% 
AUSTRALIA 
3.2% 


OTHER 
EUROPE 
3.8% 


E. EUROPE 


UNITED 


1952 
TOTAL 77.2 BILLION POUNDS 
ALL OTHER 10.2% 


NEW ZEALAND 1.7% 
AUSTRALIA 3.0% 


UNITEO 
STATES 
29.8% 


URUGUAY 1.1% 


; 
WESTERN BRAZIL 4.0% 
GERMANY 


5.8% 





FAS NEG. 82. 


Meat production in the principal producing countries of the world, exclusive 
of the Far East, was an estimated 77.2 billion pounds in 1952. This is an increase 
of about 5 per cent over the 1951 output and 15 per cent above the 1946-50 aver- 
age, which was about 1 billion pounds below prewar levels. Increases over 1951 
are noted in beef, pork, and lamb and mutton. However, the greatest actual in- 
crease occurred in pork, which was up 1.7 billion pounds over 1951 (nearly 6 per 
vst i mutton and lamb output was up 0.7 billion pounds (about 12 per cent).— 
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A Review of 
Meat Board's Work 


The National Live Stock and Meat 
Board is enjoying consistent success in 
the nation’s metropolitan areas with its 
TV-newspaper promotion of meat. This 
consists of a series of four television 
shows, 30 to 45 minutes long, on “New 
Ways With Meat.” Tying in with these 
shows is a series of related meat articles 
in cooperating daily papers; these aver- 
age a half page with pictures each day. 
Advance publicity spotlights the coming 
programs. 

* x f 


The intensive campaign of past months 
to show the public how plentiful meat is 
—and what a good buy—has paid off in 
a 75-pound-per-capita consumption fig- 
ure—an all-time record—and normal or 
less beef in storage. The campaign for 
public acceptance of meat’s importance 
in the diet has been vigorously pushed 
by the Meat Board in many directions. 
The USDA has participated in a leading 
role; chain stores, independent retail 
markets and public eating places have 
played a big part in the drive. The beef 
cattle associations have worked un- 
ceasingly. 

s6shU©t 


The Meat Board estimates that its edu- 
cational exhibits at state fairs, live- 
stock expositions, food shows and other 
events will reach more than 3 million 
persons this year with the story of meat. 
The colorful displays, which are given 
nation-wide coveraze, emphasize the im- 
portance of meat in good nutrition, and 
present practical lessons in meat utiliza- 
tion. One popular exhibit contrasts meat- 
eating habits and other characteristics of 
a number of nations. Other exhibits fea- 
ture displays of scores of fresh meat cuts 
affording proof of the wide variety. In 
still another phase of the program, a 
meat slogan contest is conducted. 

* = 


The theme of one series of Meat Board 
television programs currently being 
shown is that weight reducing can be 
accomplished safely and comfortably by 
including liberal amounts of lean meat 
in the diet. : 

A brand-new exhibit extolling the vir- 
tues of meat in the diet of all age levels 
was recently presented to some 2,500 
dietitians, at the annual convention of 
the American Dietetic Association in Los 
Angeles. 


ok a 


Thousands of homemakers flock to the 
board’s four-day newspaper-sponsored 
meat cooking schools, to receive the com- 
plete meat course offered by staff field 
home economists. About a dozen-and-a- 
half cities have been covered so far in 
the 1953-54 schedule. Among innovations 
this year are two which are proving 
very popular: A garnishing and decora- 
tion contest with audience participation; 
and a novel meat cutting demonstration. 
In all, 45 dishes are prepared in this 
year’s schools. 
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RETAIL FOLLOW LIVE PRICES 


A USDA report, published late last 
month under the title “Marketing Mar- 
gins for Beef” says declining prices for 
cattle in 1952 and 1953 were not caused 
primarily by widening marketing mar- 
gins. Scattered examples were reported 
of extremely depressed prices on some 
lower grade cattle sold in local livestock 
markets and a few cases of extremely 


wide margins for lower grade meats in 


retail markets. However, in general, the 
study found margins apparently fairly 
stable. Indications are that costs of 
marketing services tend to remain rather 
constant over short periods, while prices 
for retail beef and cattle change sub- 
stantially in response to changes in sup- 
ply and demand. 


The report cites, as an example of 
how the percentage of farm-to-market 
price spread increases as the price of 
beef decreases, that for beef retailing at 
80 cents a pound with a 20-cent farm- 
to-retail price spread the margin would 
be 25 per cent of the price, but it would 
be 33% per cent for beef selling at 60 
cents a pound with the same 20-cent 
price spread. 


The report considered records from 34 
aational and local chain store groups 
selling through approximately 4,000 out- 
lets in 17 major metropolitan areas; also, 
reports from USDA representatives sent 
to livestock auctions in the South and 
Southwest and from others in major 
cattle-producing areas. 









The study indicated that retail beef 
prices have generally reflected the de- 
clining prices for live cattle in 1952 and 
1958. Prices of’ retail beef, wholesale 
beef carcasses and live cattle generally 
followed parallel trends. 


LOANS TOTAL $86 MILLION 


The amount of money loaned by the 
government to ranchers and farmers un- 
der three types of loans are given as 
follows: 


1. The special livestock loan—available 
to stockmen both in and out of drouth 
areas to buy feed, get pasture, replace 
stock to normal, etc., who can’t get 
credit. Loans made, 2,100 for a total of 
$22 million. 


2. Disaster loans in drouth areas only 
—where unfavorable credit conditions 
make emergency credit necessary. Loans 
made, 5,500 totaling $8 million. 


3. Operating loans—to buy corn, hay, 
cottonseed meal and other feed. Operat- 
ing loans amounted to $56 million. 


SEES GREATER FATS USE 


A number of feed companies are using 
considerable quantities of tallows and 
greases in feeds, says H. R. Kraybill of 
the American Meat Institute Foundation. 
He believes the use of animal fats in 
feeds will continue to increase, and this 
use, he says, “appears to offer a promis- 
ing means of utilizing a large amount 
of the surplus animal fats.” 


nels by this USDA buying. 


What this man says 


MIXED FEED STILL AVAILABLE 


Agriculture Secretary Ezra T. Benson 
announced Dec. 17 that although all Ccc 
stocks of cottonseed meal on hand or 
currently in prospect were committed 
for use in the drouth emergency feed 
program, mixed feed would continue to 
be made available to eligible farmers 
and ranchers in disaster areas at reduced 
prices. Prices charged farmers by feed 
mixers or distributors for mixed feeds 
must reflect the reduced costs of wheat 
and corn used. Through Dec. 4, orders 
for more than 1.2 million tons of feed— 
cottonseed meal, corn, wheat, oats and 
mixed feed—had been approved by coun- 
ty USDA drouth committees. 


250 MILLION POUNDS BOUGHT 


On USDA purchase of beef products, 
contracts announced Dec. 16 brought the 
total to slightly less than 250 million 
pounds since the program was started 
last spring. Purchase operations have 
been discontinued for domestic use, but 
the department will continue to make 
purchases of beef for the Foreign Opera- 
tions Administration as requisitions are 
received from that administration. Ap- 
proximately $93,742,720 will have been 
paid for meat contracted so far this 
year; domestic buying, primarily for the 
school lunch program, will cost about 
$84,300,000. An estimated 865,000 head 
of lower grade cattle (mostly cows) have 
been diverted from normal trade chan- 
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The Market 
- Picture 


REMATURE DUMPING OF unfin- 
ished fed cattle on the markets not 


only continued through December but, 
in fact, actually increased. As a result, 
dressed markets in some sections of the 
country were in a depressed condition, 


as accumulations of U. S. good grade 
beef had piled up. These were largely a 
kind of cattle which just did not have 
enough finish to make the choice grade, 
and consequently packers frequently had 
to take as much as $4 to $5 discount. 
Some demand came from U. S. Army 
orders for boning beef of this type, par- 
ticularly to the West Coast, to relieve 
the situation in a limited way. 


Why the Premature Shipping? 

Much speculation was afoot as to the 
purposes back of this premature market- 
ing of unfinished cattle. Several factors 
were suggested as logical, among these 
being: (1) The desire of many feeders 
to take a short-term profit, thereby off- 
setting losses taken earlier in the year 
on feeding operations, from the stand- 
point of income tax; (2) the temptation 
to cash in on short-term profits rather 
than risk a long-term questionable mar- 
ket ahead; (3) the high cost of com- 


mercial feeding quickly brings one to the 
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% 100 CARLOAD CATTLE ENTRIES 
%& 2,000 PUREBRED BULLS FOR SALE 


% BREEDING SHOW —Shorthorn, Angus, 
Hereford. Quarter Horses, Palominos, Arabians, 


NATIONAL WESTERN STOCK SHOW— 


point of diminishing returns while wait- 
ing out the market to improve price-wise. 

One thing is certain. Those cattle 
which were sold up on short-term feeding 
are forever removed from the picture. 
Contrary to last year, when feeders stub- 
bornly held on, waiting for a better mar- 
ket, and producing more pounds of beef, 
all prospects point to sharply reduced 
tonnage per head. Furthermore, corn 
picking in the Mid West came early this 
year and consequently corn-stalk pastur- 
ing was completed earlier, with many 
of these cattle already back to market 
and slaughtered. 


Poundage Drop Continues 

Average weights of slaughter steers 
continue to reflect the drop in tonnage. 
During October, actual weights of steers 
slaughtered under federal inspection 
dropped some 36 pounds per head. Dur- 
ing November, actual weights of steers 
slaughtered at the Chicago market 
showed a drop of some 44 pounds per 
head. For the same period, some other 
River markets reflected a drop of from 
20 to 35 pounds per head. All these 
comparisons are made with the corres- 
ponding period a year ago. 

In-shipments of stocker and feeder 
cattle into the Corn Belt area were 
stepped up considerably during Novem- 
ber, so that the 24 per cent decrease 
figured earlier in the fall was somewhat 
less for the fall season. In addition, it 


has been estimated that in many areas 
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of the Corn Belt, home-raised cattle ac- 
count for as much as one-fourth of total 
numbers fed out. Thus, while a reduction 
in numbers to be fed throughout the 
season is bound to drop below a year 
ago, the percentage likely will not be 
anywhere near the 24 per cent. 


Slaughter Still Runs High 


Federally inspected slaughter con- 
tinued at a high rate during November, 
the increase in cattle being nearly 40 — 
per cent over last year. For the 11 
months of 1953 better than 22 million 
cattle and calves had been slaughtered 
compared with something over 16 mil- 
lion in 1952. Per capita consumption of 
beef promised to reach an all-time high 
of upward to 75 pounds, the previous 
high of around 69 pounds having been 
reached in 1947. Further proof that con- 
sumer demand is there, if only top- 
heavy numbers of marketings can pass 
their peak. According to some channels 
of thinking, many cattle which normally 
would have reached the markets in Janu- 
ary and February have already been 
slaughtered. 


A limited volume of contracting fed 
cattle for future delivery has been noted 
on the West Coast, with choice steers 
having been contracted for January and 
February delivery at $23 to $23.50. 

In the wheatfield areas of the South- 
west some interest was developing for 
fleshy yearlings to be delivered off wheat 
in the spring, asking prices for yearling 


Denver, Colo. 
John T. Caine, Ill, General Manager 
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steers ranging upward to $20, with a few 
sales at $18 for the heifers and $20 for 
the steers. 


Heavy Cow Marketing 
Must Continue 


The rapid rate of cattle and calf 
slaughter during 1953 may go a long 
way toward preventing inventory num- 
bers from building up, as of the first of 
January 1954. An over-all slaughter, 
combining federally inspected, together 
with city and state inspected, plus farm 
slaughter is expected to reach somewhere 
around 33 million head. However, steers 
formed an unusually large proportion of 
the record 1953 kill. As a result, slaugh- 
ter of cows during 1954 must continue at 
a high rate to prevent further building 
up of herds by 1955. Such being the case, 
the reasonable assumption is a much 
brighter prospect toward improved fed 
cattle prices than cow prices. 

Certainly grainfed steer and heifer 
prices must improve considerably before 
any large improvement can be expected 
in cow prices. Current cow prices are 
much closer to grainfed prices than the 
relationship of a year ago. Currently. 
top fat cows occasionally have reached 
$14 to $15, with not many longfed cattle 
selling above $25 over the nation as a 
whole, although strictly prime cattle 
have reached upward to $28 and $29 at 
Chicago. A year ago at this time, few 
strictly ton cows sold above $16 to $17, 
vet fed steers were bringing upward to 
$32 and better freely. The normal sea- 
sonal upturn in thin cow prices at this 
season of the year failed to materialize 
to any extent this year. The logical 
reason, of course, being the fact that 
government support buying of lower 
grades of beef was discontinued late in 








December, after the peak range move- 
ment had passed. 


If prospects of some 10 to 15 per cent 
decrease in numbers of fed cattle to be 
marketed this coming season have any 
merit, then optimism price-wise may be 
gained from a look at the hog situation. 
A decrease of some 10 to 11 per cent in 
pig crop numbers over the country this 
year resulted in a complete reversal of 
normal trends at this season of the year. 
Instead of hitting the low spot, hogs are 
enjoying broad demand with prices high- 
est since late last summer, and, in fact, 
some $7 to $8 above a year ago.—C. W. 


New P&SY 
Rules Published 


NEW SET OF PACKERS AND 

stockyards regulations, originally 
proposed at hearings around the country 
last fall, attended by producer (includ- 
ing the American National) and indus- 
try representatives, have now been pub- 
lished in the Federal Register. The pro- 
posals are designed to bring the old reg- 
ulations, some of them in effect since 
1921, up to date. 

Those of special interest to stockmen 
are given in very brief language below. 
There are of course a great many basic 
provisions which are of interest to pro- 
ducers, but only the ones in which 
changes are proposed are given here. 

1. Dealers, packers and those having 
conflicting interest with consignors may 
not help make market rules of commis- 
sion firms. 

2. Certain standards as to integrity 
and financial soundness must be met by 





MONEY-MAKING BEAR CLAWS — MAKE 'EM YOUR 
FIRST CHOICE AND YOU'LL COME BACK FOR MORE 


REGISTERED 
HEREFORDS 


MRS. J. C. MORRILL, Owner 
R. E. LEONE, Manager 
DAYTON, WYOMING 








Help Yourself! 


Sounds like something free, doesn’t it? 
Funny thing, it really is! 
It’s what you get extra when you 


use WHR blood. 


It helps you produce better cattle. 
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those who want to be commission men, 

3. Packer buyers must register, so the 
secretary of agriculture may take dis- 
ciplinary action against them if needed. 

4. Each commission company must 
furnish its own bond and may not “clear” 
through another. This is so prompt pay- 
ment of sales proceeds may be assured. 

5. Commission firms may not finance 
operations of dealers or speculators, 
This is to avoid impairment of producer- 
agent loyalty. 

6. Increasing minimum bond of com- 
mission firms from $2,000 to $5,000. It 
has been found $2,000 is not always 
enough to protect shippers. 

7. Commission firms, those selling 
for consignment, must have a “custodial 
bank account.” Since the money is held 
in trust, the fund should be held intact, 

8. Commission firms may not sell con- 
signed livestock to buyers in whom they 
have a financial interest, except in cer- 
tain cases, when all details of the rela- 
tionship must be disclosed. 

9. Weights on account of sales must 
be actual weights at stockyards scales 
at time of transaction. If other weights 
are used, explanation must be given to 
consignors or buyers. 


10. Commission firms may not use 
consigned stock to fill orders of its own 
except at a higher price than highest bid 
on the open market, and thus the com- 
pany is only a selling agent. Now they 
may collect two commissions, one from 
the buyer and one from the seller. If 
stock is to be weighed from a firm’s con- 
signment to off-the-market buyers, the 
proposal means that the relationship 
there should not be agent-principal, but 
seller-buyer. The proposal permits a 
small charge for expenses incurred to 
encourage off-the-market bids. 

11. Owners, employes or agents of 
auction markets may not buy for con- 
signment for speculative resale for their 
personal account. They should be devot- 
ing their time to disposing of consign- 
ors’ stock at best price. 

12. Auctioneers, weighmasters and 
other employes of auction markets may 
not buy from auction markets for their 
own account. 

13. Commission firms mav not sell 
their own or employes’ stock in com- 
petition with consignors’ stock in such 
a way as to prejudice consignors’ inter- 
est. Many selling agencies do not sell, 
or let emploves sell, stock they own 
through the firm. 

14. Commission firms may not allow 
dealers, packers or those of consignor- 
conflicting interest to help the commis- 
sion firm in handling or selling produc- 
ers’ livestock. 

15. Dealers or packers may not own 
or finance commission firms. 

16. Dealers, packers, order buyers and 
other representatives may not act so as 
to limit competition in bidding or con- 
trol prices or movement of stock. As 
competitors, they should not buy ¢o- 
operatively. 

17. Competent and honest persons 
must be employed to operate scales. 

18. Packers must have scales period- 
ically tested to assure accurate weights. 
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Losses Can Be 
Carried Back 


Yeas on Taxes 


By Stephen H. Hart, Attorney 
for National Live Stock Tax Com- 


mittee, cod W. D. Embree, Jr. 
NCE AGAIN STOCKMEN HAVE 
plunged from good profits into loss 

years. Prior to the second World War, 


these drastic fluctuations, which were 
typical of the livestock industry, serious 
as they were, still were not so disas- 
trous because the burden of taxes was 
immeasurably lighter. Today, however, 
having paid tremendous taxes in their 
profit years under the present heavy 
tax rates, stockmen are now abruptly 
faced with losses and with little cash 
left over. 

Actually, the fundamental inequity 
just described was recognized by the 
government as early as 1939, and ever 
since then relief provisions in the In- 
ternal Revenue Code have existed in 
various forms. These provisions have 
given taxpayers who wind up the tax- 
able year with a loss the right to take 
this loss and carry it back to offset a 
previous year’s profits, thus reducing 
the previous year’s taxes. If the loss is 
so large that it absorbs the previous 
year’s profit, then the taxpayer can take 
the balance of the loss and set it off 
against future years’ profits. Until 
1950, the code provided that such a loss 
could be carried back two years and 
then carried over two years. The present 
code provision, however, provides that 
such loss may be carried back only one 
year, but that it may be carried over 
five years. 

This arrangement for carrying a loss 
back and then forward to offset profits 
in good years sounds very simple, but 
when applied in accordance with the 
specific provisions of the code, it is 
quite difficult. To begin with, a special 
recomputation of gross income and de- 
ductions is required, both in the year of 
loss and in the years to which the loss 
is to be applied. 

Speaking generally, this recomputa- 
tion is required to arrive at what Con- 
gress, in enacting the law, called the 
true “economic” loss suffered by the 
taxpayer. In other words, the idea of 
the recomputation is to prevent the de- 
duction of losses actually offset by in- 
come not taxed. In addition, the carry- 
back loss is limited to “net operating 
losses,” thereby eliminating all losses 
not directly resulting from the normal 
operation of the taxpayer’s business. 
Thus, the recomputation involves two 
primary concepts, the first being to take 
into account income which was previ- 
ously properly excluded from the tax 
return (such as tax-exempt interest), 
the second being to strike from the loss 
column all those losses which are non- 
business in character and resulted from 
transactions which were not in the ordi- 
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nary course of the taxpayer’s business— 
with certain exceptions. 

To illustrate the first concept, as men- 
tioned before, if a stockman had received 
interest during the loss year from mu- 
nicipal bonds, he would not have report- 
ed such interest since the code specifi- 
cally provides that such interest is tax- 
exempt. However, when he claims a loss 
for carry-back purposes, the govern- 
ment will require him to take his bond 
interest into account and offset his loss 
with it. 

An illustration of this first concept 
which is of greater importance to stock- 
men is the treatment of profit received 
from the sale of capital assets. Gener- 
ally speaking, in the case of individuals, 
one-half of all profits received from the 
sale of capital assets is deductible. Thus, 
for example, a stockman in filing his or- 
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over the instep... 


Rugged Beauties 


dinary return deducts from his taxable 
income one-half of all proceeds received 
by him from the sale of such items as 
farm machinery and animals held by him 
for his own breeding purposes. The 
carry-back provisions specifically pro- 
vide, however, that this 50 per cent de- 
duction will not be allowed in comput- 
ing gross income, either in the year the 
loss arose or the year to which it is 
carried. Thus, in computing his loss for 
carry-back purposes, a stockman must 
include in his gross income of both 
years the 50 per cent of the income re- 
ceived from the sale of capital assets 
which he had previously and properly 
excluded. 

Another adjustment of practical im- 
portance to many ranchers which must 
be made in order to convert an income 
tax loss into an “economic” loss for the 
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At last there is a medical guide for 
treatment of farm animals that is 
scientifically accurate, yet written 
and illustrated so plainly that many 
of the tasks that formerly required a 
Veterinarian can now be done by the 
farmer. For example, in the chapter 
on Insemination, read how to get 
semen—how to test for purity—how 
to store—how to ship—how to insem- 
inate. Learn how to get prize stock 
at low cost by breeding twenty to 
thirty cows from one ordinary serv- 
ice—how to breed from young bulls 
too small to serve— from older bulls 
whose great size might injure cows. 
This is only one chapter of the 384- 
page book that Louis Bromfield has said 
“no farmer should be without.”’ Its 117 
other chapters give you exact and simple 
instructions for diagnosing all the diseases 
of farm animals, They show you how to 
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tell one disease from another—even when 
symtoms are similar—which are curable 
—which are not—what to do to protect 
other animals—what serums, vaccines, or 
medicines to give. And 230 pictures show 
you exactly how to give these medicines. 

Nothing like it ever before. Almost a 
quarter million copies already sold. 
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book may save valuable ani- 
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There is little you can do to change the 
cattle market. SO, the size of your check 
comes from the quality of beef you raise 
and the pounds you sell. 

Proper Stocking Rates increases the pounds 
of salable beef per acre on any given range. 

THEN, quality American Brahman blood 
paves the way for a 15% heavier load of 
top grade feeder and slaughter cattle. 

Is there room in your operations for cost- 
cutting by increased production? 

Let us supply you with the practical and 
scientific basis for this statement. 
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purpose of “carryover” has to do with 
the 27% per cent depletion allowance 
granted to owners of oil interests. If a 
stockman were receiving income from 
such an interest, he would probably 
have been deducting for this percentage 
depletion. However, when he claims 
this loss for carry-back purposes, he is 
required to compute his actual cost of 
depletion. This will, in most instances, 
be less than the percentage depletion, 
since it is limited to the pro rata of 
the taxpayer’s actual capitalized cost 
of drilling oil wells, spread over their 
estimated life. Most ranchers will have 
no capitalized cost of drilling, and there- 
fore no cost depletion. Therefore, they 
will have to add back to their incomes of 
both years the full amount of the per- 
centage depletion claimed. 

As an illustration of the second con- 
cept, that of operating versus non-oper- 
ating losses, take the case of a rancher 
who suffered losses in selling farm ma- 
chinery and animals from his breeding 
herd. Such machinery and animals are 
classed as capital assets because they are 
the items that produce the rancher’s cash 
crop. In other words, such machinery 
and animals are items which are not 
held for sale to others in the ordinary 
course of his business. Therefore, the 
sale of those items is not an ordinary- 
course-of-business sale, and hence the 
government, for carry-back purposes, 


The ranch of Clifford Hansen of 
Jackson, Wyo., president of the Wyo- 
ming Stock Growers Association, is lo- 
cated in the west-__ 












south of Yellow-§ 
stone Nationalf 
Park. Part of the 
property is con- 
fined within the 
exterior boundaries #™ 
of Grand Teton 
National Park 
which, together 
with the Teton Na-@ 
tional Forest, com- 
prises nearly 95% 
of Teton County. 
The base ranch property is set in 
an irrigated section just west of the 
city of Jackson and is featured, in Mr. 
Hansen’s words, mostly by irrigated 
meadows and some rather dry hill land 
pasture. The Hansens have around 
2,000 acres of land there. The cattle 
operation is carried on on the ranch 
and on national forest lands and na- 
tional park lands to the north and east 
of the ranch itself. Mostly commercial 
cattle are run by Mr. Hansen and his 
mother, with whom he is associated in 
the joint operation of the ranch; some 
purebred Hereford cattle are also run. 
Says Mr. Hansen: “There is nothing 
particularly interesting or unusual 
about our method of operation except, 


Clifford Hansen 
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does not consider a loss on such sales 
to be an “operating loss.” This being 
so, such losses must be excluded when 
the rancher recomputes' his losses for 
carry-back r-1rposes. 

To summarize the discussion of the 
above-mentioned two concepts in the 
carry-back law, two examples may be 
helpful. First, let us take the case of 
the feeder who had a net income of 
$25,000 in 1952 and a net operating logs 
of $5,000 in 1953. The feeder, of course, 
has no capital gains sales as far as his 
animals are concerned, because none of 
them are held by him for his own breed- 
ing purposes. We will assume that he 
had no other capital asset sales and no 
oil interests or other items with respect 
to which adjustments are required, 
Therefore, in applying the carry-back 
provisions, no recomputation of gross 
income and deductions is necessary, 
The feeder, therefore, carries back his 
full loss of $5,000 and offsets it against 
his $25,000 profit in 1952, thus reduc- 
ing his taxable income in 1952 to $20, 
000 and hence reducing his tax for that 
year so that a refund for that year 
would be in order. Now let us suppose 
that instead of losing $5,000 in 1953, the 
feeder had lost $50,000. He could off- 


set this against the 1952 $25,000 profit | 


and wipe that profit out completely so 
that the entire amount of tax paid in 
1952 would be refunded to him. He 





perhaps, the fact that we do have to 
feed for five or six months every year. 
Accordingly, it takes about a ton-and- 
a-half of hay to the head to winter the 
number of cattle which we run.” 

In this cattleman’s opinion, the prob- 
lem which is most acute with ranch- 
ers in Wyoming—“and perhaps the 
country over, at the present time—is 
the very drastic drop in cattle prices. 
I feel that a support law is not the 
remedy, but the government has ef- 
fectively helped through beef buying, 
drouth aid and meat promotion.” 

There are two young Hansens—a son 
and a daughter. They are in their teens 
and on the ranch with Mr. and Mrs. 
Hansen. Mr. Hansen has a younger 
brother, Robert Hansen, who is work- 
ing with Brother Clifford and their 
mother in management of the ranch 
property. 

Clifford Hansen “supposes” that he 
has ‘done the “usual amount” of com- 
munity service; he has served on the 
school board and in various civic or- 
ganizations such as Rotary and oth- 
ers. He has a BS degree from the Uni- 
versity of Wyoming, and says, “I 
happen to be a member of the board 
of trustees of the university.” He 
served also as a compact commissioner 
for his state on the Snake River at the 
time a compact was negotiated between 
Idaho and Wyoming. At present he is 
a member of the Columbia River Com- 
pact Commission for Wyoming. 
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would still have the balance of his 1953 
joss, and if during the coming five years 
he makes 2 profit, he could offset the 
first profits in those coming five years 
to the extent of the $25,000 balance of 
his 1953 $50,000 loss. 

Next, take the case of the cow-and- 
calf rancher who has oil interests. He 
has a $25,000 net income in 1952 and 
a $5,000 loss in 1958. However, since 
his deductions involve oil interests and 
the sale of capital assets, he must re- 
compute his gross income and deduc- 
tions in 1953, as well as in 1952. First 
of all, even though he has an over-all 
loss for 1953, he probably had in that 
year individual sales involving capital 
gains. If he sold a large number of 
cows in 1953 he will, if he is on the cash 
basis or if he uses inventories with low 
inventory values, have a sizeable amount 
of capital gains to report. In making 
out his 1953 return, he will properly de- 
duct 50 per cent of his profit from his 
cow sales, but when he recomputes his 
income for carry-back purposes, he must 
add back this 50 per cent. There is also 
the possibility that he will have some 
losses from the sale of breeding herd 
animals, although this is quite unlikely 
unless the animals involved were newly 
purchased or unless he was carrying his 
raised animals at a very high inventory 
value, as might be the case if he were 
using the farm price method of inven- 
torying. If this were the case, he would 
be unable to use any of these losses for 
carry-back purposes except to the extent 
that he might have capital gains from 
the sale of other capital assets. If, in 
addition, the rancher takes the 27% per 
cent depletion in computing his income 
from his oil interests, he will be required 
to discard this percentage depletion al- 
lowance and compute his actual cost de- 
pletion which, in the majority of cases, 
would be less than the percentage de- 
pletion allowance. He would have to 
add back the difference to his income 
for carry-back purposes. Thus, it is pos- 
sible that when the rancher completes 
this recomputation for 1953, he will find 
that he has no “economic” or “net op- 
erating” loss. Similar adjustments 
must be made for 1952, so that even if 
he has a “carry-back” from 1953, it will 
have to exceed the 1952 adjustments to 
do him any good. 

It should not be assumed, however, 
that all cow-and-calf ranchers will be 
like the example given above, unable to 
benefit by the carry-back provisions. 
Clearly, the great majority of the in- 
come received by a rancher is received 
from animals which he is holding for 
sale to others and which, therefore, do 
not qualify as capital assets, with the 
result that all income received from the 
sale of such animals is ordinary income, 
taxable in full. Therefore, capital gains 
sales may not do much toward reducing 
rancher’s net operating loss. Also, those 


ranchers who operate through corpora- 
tions should keep in mind the fact that, 
since on their ordinary returns corpor- 
ations are not permitted to deduct one- 
half their capital gains, they, unlike in- 
dividuals, do not have to add back such 
exclusion in figuring a carry-over loss. 
It is, therefore, recommended that the 
rancher check with his lawyer or ac- 
countant to determine whether he can 
benefit from the carry-back provisions. 
There is a good chance that he can. 

If the rancher’s or feeder’s tax return 
shows a net loss for 1953, the recompu- 
tation described above should be made 
promptly, and if it results in a net op- 
erating loss, as defined by the carry- 
back provisions, then the tax return for 
the previous year (if such return shows 
a profit) should be recomputated in the 
same manner, and, if it then shows a 
profit, the 1953’s operating loss should 
be applied against 1952’s profit, and a 
claim should be made for a refund of 
the difference between the amount of 
tax paid in 1952 and the amount of tax 
actually owing in that year as the re- 
sult of the reduction of taxable income 
because of the carry-back. There are 
several methods in which this refund 
can be obtained. The first is by virtue 
of the ordinary claim for refund filed 
on Form 843. Another is by a special 
refund procedure, pursuant to Code Sec- 
tion 3780, whereby a taxpayer may apply 
for a “tentative adjustment,” an appli- 
cation for refund that must be acted 
upon by the Treasury within 90 days 
after the filing. Also, under Section 
3779, a taxpayer who anticipates a 
carry-back from the current taxable 
year that will result in a refund may 
offset such anticipated refund against 
tax payments due for the immediately 
preceding taxable year. 

Because of the fact that 1951 was 
probably the most profitable year for 
stockmen, and because it is anticipated 
that some of their heaviest losses will 
occur in the year 1953, there has been 
considerable thought given to the sub- 
ject of requesting Congress to amend 
the present carry-back provisions of the 
code to provide that the 1953 losses may 
be carried back until at least 1951. This 
appears at the outset to be desirable, 
but, like all legislation proposals, it pre- 
sents certain complications which must 
be carefully considered. One is the fact 
that Congress cannot pass such legisla- 
tion until 1954 and so, unless it is retro- 
active to 1953 (and retroactive legisla- 
tion is exceptional), a two-year carry- 
back will do the livestock industry little 
good. The National Live Stock Tax 
Committee is presently making a care- 
ful study of this carry-back situation 
and has presented to the Ways and 
Means Committee of Congress the prob- 
lem as it affects the livestock industry 
and will be prepared to present the in- 
dustry’s views to Congress next year. 


MILK COW POPULATION IS GETTING LARGER 


Lower prices on dairy cattle the past 
two years have helped induce farmers to 
sell Telatively fewer of their milk cows 
—with the result that the number of 
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milk cows and heifers for the country 
as a whole is increasing. The informa- 
tion is contained in the most recent 
Dairy Situation report of the USDA. 





WESTERN 
COWBOY BOOTS 


High Grade, Fancy, 
Handmade 


Made Like You Like 'Em 
For Men, Women and Children 
Write for new catalogue 


CRICHET BOOT CO. 


El Paso 39, Texas 


LIVESTOCK 







“Easier Way” To Control Cattle 
GRUBS, LICE, TICKS & MITES! 


Over 7 million head of cattle sprayed with Rotenox last 
season! The one and only spray that controls all four- 
Cattle Grub, Lice, Ticks and Mange Mites! Apply as 
a spray, dip or wash. High pressure mot necessary. 
ECONOMICAL! - Dilutes 1 to 160. 

Leaves no poisonous residue. Excel- 
lent conditioner of hair and hide! 

Accept This 
“FREE TRIAL” OFFER 

To prove to you the amazing superi- 
ority of Rotenox, we invite you to try 
Rotenox at our risk, also to have our 
new 1954 “Livestock Spray Guide”. 
free of charge, Wrile— 


Farnam Co., Dept. RX-3 Omaha, Nebr 














BREECHES OF PROMISE 


In boyhood days we older codgers 
Had never heard about Buck Rogers; 
We wore no type of space suit, other 
Than clothes grown out of by Big 
Brother! 
—HOWARD HAYNES 





THE FINEST CATTLE 
SQUEEZE EVER BUILT 
—BAR NONE 


Does ALL the work of a Squeeze, Calf 
Table and Stock. The greatest time and 
labor saver you ve ever seen. 






BRA aac 


Front, Open View of the 
LaRue “Long Bar" Squeeze 


Write 


LaHub Mfg. Co. 
Arizona 


For Price and Literature 
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Optimism Felt 
at Calif. Meet 


HE 387TH annual convention of the 

California Cattlemen’s Association, 
Dec. 4-5, brought hundreds’ of its mem- 
bers to Santa Cruz for a thorough airing 
of their problems; an expression of their 
thoughts about handling them, through 
their resolutions, and informative talk- 
and-listen sessions that brought them up 
to date on numerous related subjects. 


The general tone of the convention 
was an optimistic one, with the cattle- 
men feeling there is a promise of bet- 
ter times ahead for them following price 
declines which for a time had seriously 
threatened stability of the industry ... 
And hopes were bolstered almost state- 
wide by good grass and weather, which 
could be reported by nearly all of the 
cattlemen who attended the meeting. 


The Californians re-elected their pres- 
ident, Jake Schneider of Sloughhouse, 
and named Harvey McDougal first vice- 
president and Brunel Christensen vice- 
president. Also re-elected to vice-presi- 
dential posts were James Sinton and 
Robert O. Johnson. J. Edgar Dick is the 
association’s secretary. 


Speakers included Jesse W. Tapp of 
the Bank of America at San Francisco; 
Aled P. Davies, director of the livestock 
department, American Meat Institute, 
Chicago; Rad Hall, assistant executive 
secretary, American National Cattle- 
men’s Association, Denver. 

A panel on various aspects of cattle 
feeding attracted intense interest in clos- 
ing the morning session on the second 
day. Taking part in it were Kenneth 
Sexton as chairman; Reuben Albaugh, 
Harvey A. McDougal, John H. Guthrie. 

The 1954 convention of the CCA will 
be held at Sacramento. 

The resolutions of the CCA commend- 
ed the House Agricultural Committee 
for holding hearings in California 
wherein all segments of the industry in 
the state had opportunity to express 
farm view .policy; thanked the Cow- 


In top picture, Har- 
old Breimyer of the 
USDA, Washington, 
one of the Georgia con- 
vention speakers (cen- 
ter) talks with two of 
the members — Ernest 
Loyd of Atlanta, at 
left, and Earnest Har- 
ris of Plains. In the 
lower shot, Mrs. Flor- 
rie Ray of Macon chats 
with Ely Callaway of 
LaGrange. (Photo 
courtesy Southern 
Livestock Journal.) 


Belles for “another year of splendid co- 
operation” and commended them on the 
worthwhile projects carried on during 
1953. Agriculture Secretary Benson was 
commended for his “sturdy stand against 
the political forces of socialism ... and 
for his realistic approach to the complete 
farm problem.” 


The Californians endorsed an accel- 
erated cooperative program between the 
government and beef cattle industry. 

The resolutions declared: “We firmly 
believe that the dependence on govern- 
ment for help through price support 
plans is not in the interest of farmers 
from a long-range viewpoint.” They al- 
so reaffirmed opposition to any govern- 
ment cattle price support program. Op- 
posed also was any further reduction 
in tariffs on meat or by-products of 
cattle. 

The U. S. BAI was urged fully to in- 
vestigate the possibilities of using “ana- 
plasma centrale” in the United States 
as a control measure for anaplasmosis, 


California convention delegates in December included (I. to r.) Harry Bowen, 
Glennville; Wm. A. Freeman, Santa Paula; Ted Chamberlain, Los Olivos; Carl T. 


Craver, Delona; Jule Villard, Delano. 


2g 


and to expand research on this disease. 


The USDA and the Treasury Depart- | 


ment were urged to destroy or at least 
return to Mexico the Carollaise cattle 
allegedly brought into this country il- 
legally. 

Secretary Benson was commended for 


his efforts to decentralize federal agen- F 
cies and eliminate duplication of bv- | 
reaus. The government was urged to § 
sell to interested original owners ac- } 
quired land no longer needed for mili- f 


tary purposes. 

The California Cattlemen approved 
and endorsed principles embodied in 
$.2548 and H.R.6787. 

Expansion “through every available 
facility” was urged for the state’s beef 


promotion and merchandising program f 
in 1954. The National Live Stock and f 


Meat Board was requested to give seri- 
ous consideration to establishing a 
branch office on the Pacific Coast. Also 
urged was considered adoption of 4 
National Beef Week. 

The CCA will appoint a committee 
to study a system of improving the 
method of collection so all cattle pro- 
ducers, feeders and packers may con- 
tribute to the National Live Stock and 
Meat Board. They also favored increased 
research by state and other government 
agencies on the use of by-products, 
edible and inedible. 


Georgia Marks 
First Year 


GTOCKMEN from all parts of Georgia F 
assembled in Macon, Dec. 8-9, fot 
of the 
Georgia Livestock Association since its 
reorganization a year ago. In that time 
the number of affiliated associations has 
increased from two to 26 and the mem 


the first annual convention 
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bership has grown to 1,454. 

In an atmosphere of enthusiastic activ- 
ity, the Georgians went on record as 
opposing government price supports or 
controls on beef cattle; urging a rigid 
health inspection program on livestock 
shipments and auction markets, univer- 
sal blood-testing for Bang’s disease and 
expended disease and parasite laboratory 
services; also, the cattlemen asked for 
inauguration of a state brand law. They 
voted, too, in favor of cooperating with 
the Extension Service on a series of 
graded feeder calf sales. 

Angus Breeder Frank G. Binford of 
Thomaston was elevated to the presi- 
dency, succeeding Ben T. Smith in that 
office; George W. Bible was elected 
vice-president, and Charles E. Bell of 
Athens was renamed secretary-treasurer. 

Highlighting the two-day sessions 
were addresses by: Harold F. Breimyer 
of the USDA, Washington, who dis- 
cussed the livestock and meat situation; 
J. Ernest Lambert, past president of the 
Alabama Cattlemen’s Association, Dar- 
lington, who dealt with what a state as- 
sociation means to its members; Wm. E. 
Drenner of Memphis, Tenn., a banker 
who talked about financing the stock- 


Important partic- 
ipants in the recent 
meeting of the 
Georgia Livestock 
Association includ- 
ed (1. to r.) Frank 
Binford of Thomas- 
ton, who was elect- 
ed president; 
Charles Bell, Jr., 
secretary - treasurer, 
and Ben T. Smith, 
the outgoing presi- 
dent. (Southern 
Livestock Journal 
Photo.) 
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A look at some of 
the between-sessions 
convention chores at 


ing. At top: (1. to 


of Sanger; 
Craven, Sanger; 
Jake Schneider, 
Sloughhouse. Mr. 


Wesley 


resolution to the 
resolutions commit- 
tee. The lower shot 
shows Carl Garrison 


San Francisco, work- 
ing with Winifred 
W. Yearley, secre- 
tary to the associa- 
tion secretary, J. 
Edgar Dick 





man, and Dr. Roger Corbett of the Na- 
tional Association of Food Chains, 


Washington, whose topic was meat mer- 
chandising. 

At the annual banquet Dr. George H. 
King, state director of research, was the 
principal speaker. 


Association Notes 


Price supports continue to meet op- 
position in many quarters—as example, 
a poll of Wyoming ranchers by the 
Wyoming Stockman-Farmer magazine, 
which showed 75 per cent against sup- 
ports on live cattle . . . the Colorado 
Farm Bureau, meeting in Denver and 
voting unanimously against controls or 
supports on livestock . ..a joint meet- 
ing of members and officers of the Ne- 
braska livestock feeders and Midwest 
livestock feeders associations where 
price support on livestock was opposed. 

. A poll of the Oregon Cattlemen’s 
Association which showed about a 10-to- 
1 vote against supports on cattle... 
and, also in Oregon, the Wasco County 
livestock producers who in a recent 
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WU. : / . Your 
Castrating & Dehorning Methods 


with the Quick, Sure and Safe 


\ M-T APPLICATOR 


SIMPLE - HUMANE - ECONOMICAL 


Eliminates blood loss and weight loss. 
No open wounds. No crushing. No 
stiffness. Lessens chance of infection. 
Use in any weather. 


The M-T rubber ring method cuts 
off the circulation causing the un- 
wanted part to dry up and fall off in a 
few weeks, leaving a clean, smooth 
operation. Thousands in use. 


The M-T Applicator holds four 
rings at one loading which permits 
fast, one man handling. No moving 
parts to wear out or get out of order. 

Price complete with instructions $6.00 
Postpaid in U. S. A. 
50 No.! rubber rings $1.00 ; 100 - $1.80 
50 No.2 large $1.50 ; 100 - $250 
Save Time and Labor by Getting 


The New M-T DEHORNING 
and CASTRATING KIT 


Kit consists of | complete M-T Appli- 
cator for applying rings, | M-T Horn 
Groover, 50 No. 2 large rubber rings 
for dehorning, 50 No. | rubber rings 
for castrating and detailed instructions. 


Complete Kit, postpaid, only- $11.00 
FULLY GUARANTEED DEALERS INVITED 


_The Western Calf Puller 

























































Obstetrical Instrument 


Be ready to save your cows and calves in difficult obstetrical cases. 
The WESTERN is 2 one man instrument with powerful even pull—no | 
jerking or tearing. Durable steel and aluminum construction with | 
bronze bearings. Money-back guarantee. Price— 


$37.50 
WRITE TODAY FOR COMPLETE FREE CATALOG 
All M-T PRODUCTS are FULLY GUARANTEED 


M-T SPRAYER CoO. 


P. O. Box 7877 Denver 15, Colo. 


















GRAND SLAM 
A card table is what the man who 
holds the ace plays the deuce with. 
—HOWARD HAYNES 































































2RID your cattte 
or STOCK-PESTS! 






be ix AUTOMATICALLY! 


Better coverage, better results with Far- 
nam “brush-type”, fully-automatic 
, Curri-Oiler! Applies insecticide uniformly. 
“Brushes it in. Knocks stock-pests. Condi- 
me. tions hair and hide. Keeps cattle 
-y° contented. 20,000 satisfied users! 
: +} Accept This 
“FREE TRIAL” ‘OFFER 
Try Farnam Curri-Oilers at our risk 
os for Illustrated Literature and 
0-Day Trial Plan. 


Angus heifers make 


SUPERIOR MOTHERS 


Less calving trouble 
Angus heifers have less calving trouble, for 
Angus calves have smaller, polled-shaped 
heads. Gives you more calves to sell. 


Give more milk 


Angus cows are alert, aggressive mothers 

. provide more milk for their calves. 
Gives you bigger calves to sell. Be ahead! 
Build an Angus herd! Buy Black heifers! 


American Angus Assn., Chicago 9, Ill. 


aceiai ti Dept. 00.2 
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PORTABLE 
OR 


PERMANENT 


Installation 
In Any 
Opening! 


Enables you to quickly re- 
strain and safely hold animals 
for inspection, treatment, 
dehorning, vacinatiqn, ear }. 
marking, etc. Makes cattle * 
handling easier, safer, faster. 
Every stock farm needs and 
should have this low-cost 
stock-holding gate. 
Accept This 
"FREE TRIAL” OFFER 
Try this Gate at our risk! } 
Write for Illustrated Litera- i.3§ 
ture and “30-Day Trial Plan” = 
Farnam Co., Dept. CG-3 


mela a 
soun W. WILLIAMSON « sons, inc. 


1545 SOUTH GREENWOOD AVENUE 
MONTEBELLO, CALIF. PHONE UNION 8-2121 


FITTING REMARK 


The reason why my suit looks shoddy 
—It fits my purse more than my body. 


—HowakD HAYNES 






EXTRA LETTERS OR 
FIGURES -25¢ EA, 


Complete with set of figures | to 10, bottle of ink and 
fullinstructions, all for $525, postpaid. 


CATTLE 
BLANKETS 


Made from quality ma- 
terials. expertly tailored, 
all sizes. Prompt service: 
Write for circular and 
Prices. 


‘eae — 34 
EAR TAGS 


Several kinds to 
select from, Write 
for prices. 





1. Bright silvery 
finish chain. c 
2.Solid brass num-% 

ber plates. 
3. Key ring fasteners 





: 4. Priced reasonable. 


FREE 


Illustrating neck chains, ear tags, 
marking devices, syringes, veterinary 
instruments, brushes, combs, clippers, 
horn and hoof tools, remedies and hune 
dreds of items for the stock raiser, 


—Write for it. 


Waa Narr 


CATALOG 








WHEATLAND RANCH 
Aberdeen-Angus Breeding Stock 
For Sale 


James B. Hollinger Chapman, Kan. 











meeting unanimously opposed govern- 
ment price supports on live beef... . 
in Limon, Colo., where the annual din- 
ner meeting of the Lincoln County 
Stockmen brought an overwhelming pro- 
test to price supports on a show-of- 
hands vote . . . two Missouri livestock 
groups who recently voiced opposition 
to direct price supports on cattle—direc- 
tors of the Missouri Cooperative Feeder 
Cattle Sales, voting 4-to-1 against; and 
the board of directors of the Missouri 
Livestock Association who in a recent 
meeting adopted a resolution against 
supports. 


In Colorado, the Lincoln County 
Stockmen’s Association held its annual 
dinner meeting at Limon under the 
chairmanship of Paul Rose, the presi- 
dent. Around 150 members and guests 
were present. They heard an address 
by Senator Ed C. Johnson, who cau- 
tioned his listeners that if they should 
ask for price supports they must expect 
the accompanying evils of stringent 
controls. The stockmen later, in a show 
of hands, expressed themselves over- 
whelmingly in favor of a non-supported 
industry. 


Deming, New Mexico, was the gather- 
ing site for some 400 members of the 
New Mexico Cattle Growers Association 
early in December for a quarterly meet- 
ing. The cattlemen unanimously endorsed 
actions on behalf of the industry by 
Agriculture Secretary Ezra Benson, and 
opposed to direct government price sup- 
ports on beef cattle, beef and by-prod- 
ucts. They called for slaughter of al- 
legedly smuggled Charollaise cattle now 
in this country from Mexico; requested 
legislation for government credit through 
existing lending agencies. The executive 
board authorized a $1,000 contribution to 
the American National and authorized 
payment of a $300 award in connection 
with cattle theft convictions. Dr. E. J. 
Workman, a prominent meteorologist and 
head of the New Mexico Institute of 
Mining, Socorro, in a discussion of 
weather, stated he believes that “Sci- 
entists do not now know how to make 
rain, and much remains to be learned 
before any noticeable results can be ex- 
pected. 





Hall, vice-president, Lyons; 


At the Boulder-South Larimer Live Stock Association meeting in Boulder, Colo, 
in December, I. to r.. Bud Cushman, Longmont; Jess Davis, president, Boulder; 
Willard Wells, Boulder, secretary; 
Longmont; and David Mayhoffer, Louisville. 





At a business meeting of the Souther 
Colorado Livestock Association no aetio,) 
was taken on a proposal by the Colorag)} 
Cattlemen’s Association that a 2 mij 

levy be made on cattle for industry ag. 

vertising and research projects. The ag. 

sociation had previously opposed th 

proposal. Officers elected included Do 

Berg, Morley, Colo., succeeding M. \. 

Alpine, Red Wing, as president; Charle 

Gyurman, Tyrone, vice-president; Lew; 

Edmundson, Walsenburg, treasurer, anj 

Harry Beirne, Trinidad, secretary. 


In an executive committee meetin 
at Colorado Springs, 50 board member; 
of the Colorado Cattlemen’s Associa. 
tion voted to ask the state legislatuy 
this month to levy a statewide “promo. 
tion tax” on all cattle, at the rate of} 
mills on the dollar valuation. The r. 
sultant funds, it is estimated, woul 
come to approximately $100,000 to bh 
used for advertising and promoting the 
use of beef. Another recommended us 
would be in the advancement of bee 
industry research. 


The fall regional meeting of the Ne. 
braska Stock Growers Association took 
place at O’Neill early last month with 
an attendance sharply reduced from the 
expected 400 cattlemen by severe bliz-| 
zard conditions which put a decided 
crimp on travel. The group passed reso- 
lutions: repeating their opposition to 
government price controls on livestock 
and meat; commending Agriculture Sec. 
retary Benson’s stand against controls; 
praised the USDA meat purchase pr- 
gram, and called for means of increas- 
ing moneys for use in promoting beef. 


evo 


The Boulder-South Larimer Live Stock 
Association meeting at Boulder, Colo, 
approved the “intent” of a bill suggest- 
ed by the Colorado Cattlemen’s Associa- 
tion to raise money by tax levy of 2 
mills on cattle to promote research and f 
publicity for the state’s cattle industry. 
The group also asked retraction of 4 
state law that permits the setting up of 
a fire district upon a 50-name petition 
but requires 51 per cent of the districts 
votes to defeat. They re-elected their 
officers: Jess Davis, Boulder, president; § 
Hal Hall, Lyons, vice-president, and Wil: 
lard Wells, Boulder, secretary-treasurel. 
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Steaks from choice beef often cost you over three times 
the price paid per pound for live choice cattle. Why? 








1. Only 60% of a choice steer is carcass beef.. 


2. Only a small portion of the carcass is steak. 


3. There are many necessary costs between meat 











1 member on the hoof and beef on the table. 
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COSTS MAKE SPREAD 
We oe e that the story 
above helps you to un- 
derstand the spread 
between steer prices 
and steak prices. 

Choice live cattle 
and choice dressed 
beef were used in the example be- 
cause retailers sell almost as much 

resh beef grading choice as any 
other three grades. 

Even a greater spread is neces- 
sary in the case of lower beef 
grades such as mn Canner and 
Cutter. Because . 
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The dressing percentages are much 
than top quality cattle There’s 
less carcass beef per critter. 

2. In the carcass itself, there is less 
eatin’ meat.. more bone. This is 
especially important—lower grades 
of beef often sell to the best advan- 
tage when made into boneless beef. 
More time, skilled labor, equipment, 
and supplies are needed to process 


Swift & Company 


UNION STOCK YARDS, CHICAGO 9, ILLINOIS 





..eand that’s the “Why” of 95c steak from 25c cattle! 


boneless beef into attractive, appetiz- 
ing products. These extra costs in- 
crease the spread in prices between the 
live animal and the finished product. 

Efficiency in marketing cannot be 
measured by spread. Some products 
consumers want require more proc- 
essing than others. This widens the 
spread. But it also satisfies more 
meat eaters and so also widens 

the market for beef. It’s another 

WHY of spread! 
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LADIES CHOICE 





Through a 


RANCH HOUSE WINDOW 


By Dorothy McDonald 


Beef prices being what they are, the 
view from ’most everybody’s Ranch 
House Window is a little less cheery 
just now ... But have you noticed the 
increased sense of solidarity, the way 
all members of the family seem to be 
working together in a way we some- 
times don’t bother to do when every- 
thing is coasting along smoothly? 

Never, I am sure, have CowBelles 
been so busy as in the present attempt 
to help our menfolks through this bad 
time. ‘There have been a lot of ways the 
women helped the beef promotion drive, 
but none seems to me any more effec- 
tive than the typically feminine one of 
putting out recipes to get other women 
to cook the stutf! I’m very anxious to 
get reports from different units on the 
ways they have worked out this original 
idea—there must be as many variations 
as there are CowBelles to think them 
up. 

Here are two reports that show inter- 
esting variations on the theme—lI’d like 
to print others if you send them in. 
Think of the difference a million or 
more additional city housewives who 
had been made beef-conscious in their 
meal planning ... think what they could 
do for our industry! 

This bright New Year of 1954 is ours 
—let’s use it well. 

* * * 


REPORT FROM WHITMAN COUNTY, WASH. 


By Mrs. Floyd Hickman, vice-president 
of Whitman County CowBelles 


Whitman County CowBelles, backed 
by the cattlemen’s association, have used 
this idea in their beef promotion drive: 

Our president, Mrs. Charles Shemwell, 
with our past president, Mrs. Ed Curtis, 


Home Economist Miss Velma Golde, and 
the secretary of the cattlemen’s associa- 
tion toured the county, calling on every 
restaurant and cafe owner and asking 
them to serve a beef special at least one 
day a week, using the economy cuts, and 
either to reduce the price a little or add 
a dessert or something “extra.” If they 
would do this, we offered to help them 
by advertising, by presenting them with 
special menu cards in the shape of cow- 
bells, by slogans, etc. 

We also visited every editor in every 
little town in the county, as well as all 
radio stations, asking them to tell about 
our specials in a newsy sort of way. The 
cooperation has been wonderful! Our 
radio stations announce each day which 
restaurants are serving the beef specials, 
our newspapers have given us write-ups 
and even the papers in the nearby larger 
cities like Spokane have given us pub- 
licity on the idea. 

We are now furnishing recipes to all 
our little town papers, and they print 
these along with the list of places where 
they are served. That way, housewives 
can use the ideas we’ve worked out for 
using the less-expensive cuts of beef, 
too. Maybe we are expecting a molehill 
to grow into a mountain but, after all, 
there are over 130 million people in 
these United States; if every family 
served any kind of beef just one extra 
day a week—well, it is worth a try! 

Reports we are now getting back from 
our restaurant owners is that the beef 
specials are going over fine. 

Let’s set forth to sell America on this: 
“Beef, the aristocrat of all food, builds 
better bodies, gives more energy” .. . 
whether it’s served in the home or in the 
thousands of restaurants. 





At the regional .. 
meeting of the Colo-— 
rado Cattlemen’s — 
Association, the cam- | 
eraman caught the 1% 
presentation of prizes ~ 
to winners of the 
CowBelle’s beef slo-, 
gan contest. L. to r. 
are Mrs. Terry Robin- 
son, Pagosa Springs; 
Mrs. Eldon Butler, 
Ramah, member of ™ 
the Pikes Peak Cow-| * 
Belles; Mrs. R. E.| | 
Jones, Yampa, accept- (ge 
ing the prize for Mrs. 
Raymond Gray of the 
Routt County Cow- 
Belles, and Mrs. Sue 
Field, president of the 
state CowBelles. Winners were: 
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BEEF SLOGAN WINNERS GET PRIZES 
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Mrs. Raymond Gray, first; Mrs. Eldon Butler, 


second, and Mrs. Irwin Crowley of Archuleta CowBelles, third. 
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REPORT FROM KERN COUNTY, CALIF. 
By Mrs. Nona Williams, counselor, 
Kern County CowBelles 

We are working in cooperation with 
the Kern Branch of the California Cat. 
tlemen and the Tulare County Coy. 
Belles in distributing beef recipe cards, 
We had 150,000 recipe cards printed, 
using different cuts of beef, especially 
the economy cuts. These have bee 
given to approximately 250 meat mar. 
kets, locker plants and other sources jp 
Kern County for distribution. 

We also have given out envelopes con. 
taining several of these recipes at dif. 
ferent club meetings, fashion shows, 
luncheons and similar group gatherings, 
The recipe, “Short Ribs with Parsley 
Dumplings,” was featured by one of the 
local television stations, and the local 
paper also features a different recipe 
each week, with name of the CowBelle 
who has used it. 


Maybe you'll feature one of our recipes 
in your column some day? 
(We did, last month—the priceless all- 
meat, “no-damn-carrots” beef stew of | 
Mr. John Guthrie. I’d hoped to use the 
“short ribs with parsley dumplings” this 
month, but no space for it. Hope for 
better luck next month. My family really § 

“went” for those dumplings! ED.) 


Meet Your Neighbor 


January seemed an excellent time to 
introduce to you Mrs. John Guthrie, our 
first vice-president last year and sched- 
uled to become the third president of our 
National organization at the Colorado 
Springs convention, stepping into that 
high position so well filled by Mrs. Ralph § 
Cowan and by Mrs. O. W. Lynan, the 
two ladies who preceded her. As long 
ago as October I wrote to ask Mrs. 
Guthrie for material we might use to 
introduce her and her fine family—a 


LEAFLET ON ECONOMY CUTS 


The California CowBelles at the al 
nual meeting of the CCA in Santa Cru 
last month unanimously approved the 
following actions, which they considet 
vital to continuation and expansion 0 
the California beef promotion prograll 
on the county level: The CowBelles wil 
appoint a state-wide committee to work 
with home advisors of the Agricultural 
Extension Service in designing and de 
veloping a leaflet on economy cuts of 
beef; this shall be used to supplemen! J 
those now being used by the CowBellé 
groups in many counties and to pre 
vide supplies for others as yet unable 
to develop materials for support of the 
beef promotion plan. The 
viewing the importance of the lal 
recommended that the CCA underwrite 
cost of publishing leaflets. 


AMERICAN CATTLE PRODUCER 
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Dad; at right, Lou Ann with Mrs. Guthrie. 


letter which she in turn handed to Mrs. 
Tom Martinez of the H. B. Ranch, her 
friend and neighbor. The letter that 
Mrs. Martinez wrote in reply was so 
perfect a thing of its kind that I have 
not altered a word of it, though I had 
to cut out a few sentences to make it 
fit into our space. I’m sure that after 
you have read the following letter you 
too will feel that you’ve met and really 
know Marian Guthrie, worthy successor 
to Mattie Cowan and Mary Louise 
Lynam. Let’s get behind her and work 
for a bigger and better National in 1954! 
* * * 

Dear Dorothy McDonald: 

When you asked Marian Guthrie to 
send you some information about herself 
and family so you could give your public 
a peep at them through your “Meet Your 
Neighbor” column, she said she would 
much rather have me, a friend and 
neighbor, do it; that she didn’t want to 
“toot her own horn,” as she put it, and 
believe me, that’s quite a horn. 

Marian is vice-president of our Na- 
tional CowBelle organization this year, 
so we naturally expect and hope she will 
go in as our president in January, 1954. 
We here in Tulare County know how 
capable and hard-working she is. 

Marian leads a very busy and happy 
life. Besides being married to one of 
the vice-presidents of the American Na- 
tional Cattlemen’s Association, John H. 
Guthrie, and mother of their two chil- 
dren (Less, nine, and Lou Ann, five) 
she is one of the outstanding leaders in 
our community life. She was one of the 
organizers of our Tulare County Cow- 
Belles, and served as a director for three 
years. We wanted her as our county 
president but her children were too 
young and time-consuming at that time 
to permit her to serve. 

This last spring Marian was general 
chairman of a very successful meat cook- 
ing demonstration we had in; Porterville. 
From that grew the idea for further 
beef-promotion programs. At the pres- 
ent time she is busy helping on our 
Tulare County committee for recipes for 
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The Guthrie family with two fine looking equine friends. At left are Less and 





front quarters of beeves. 


Not only has Marian helped her hus- 
band and our county CowBelle organiza- 
tion all these years in the beef business, 
but she served on a committee to help 
California state CowBelles organize. 


As a sideline, she belongs to a neigh- 
borhood club (for charity purposes) here 
in our California Hot Springs and White 
River communities, and served as presi- 
dent of it last year. She belongs to the 
Women’s Club in Porterville (our shop- 
ping center) and to a bridge club. She 
has “gone through the chairs” for her 
Eastern Star chapter; is also clerk of 
our local elementary school board, and 
has been for a number of years. 


It’s amazing how she finds time and 
strength for all of these activities, be- 
cause she does most of her own house- 
work and the caring of her yard, and 
of course is raising her two children, 
which any woman knows is no small task. 


Marian was born and raised in Visalia, 
our county seat. She and John were 
married in 1935, during those depression 
years when pennies looked as big as 
dollars. We’ve watched them both strug- 
gle and work and save to make their 
ranch grow from an ordinary cattle 
ranch of yesterday into the efficient, 
modern and up-coming ranch of today. 


I don’t think anyone around here can 
remember when there weren’t any Guth- 
ries living somewhere near White River 
or Porterville. John’s grandfather first 
settled in this White River community in 
1871 and John’s father, Less, home- 
steaded and bought land there at Rock 
Springs, near White River, and that is 
where Marian and John have made their 
home. 

I hope this glimpse into Marian’s fam- 
ily and community life will give you and 
your readers a feeling of knowing and 
loving her as we here in Tulare County 
do. We feel that with a team of young 
“oo-getters” such as Marian and John 
are, our beef industry will see even bet- 
ter and more profitable years to come. 

—ALTHA MARTINEZ. 
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A MESSAGE FROM OUR OUTGO- 
ING OFFICERS: “It has been a pleas- 
ure to serve as an officer of the 
National CowBelles,” writes Mrs. Phil 
Nowlin, secretary-treasurer, and Mrs. 
Cowan has wished she might say a 
warm and personal “thank you” to each 
and every one of you. Since that is not 
possible, she would like me to extend, 
on behalf of herself and her officers, 
thanks and best wishes for a Happy 
New Year, 1954, to the new officers and 
to every CowBelle throughout the land. 





Late last year a suggestion was made 
by Mrs. Ralph Cowan that each issue 
of the Chimes should particularly stress 
one state group and its locals. Since 
this first month in 1954 the Colorado 
ladies have been so much in the lime- 
light with their convention activities 
and the charming western hospitality all 
visiting CowBelles enjoyed, we’re most 
happy to dedicate this first issue of 1954 
to them. We’re proud this month to fea- 
ture the CowBelles of Colorado. 


THE COLORADO COWBELLES 

(A report by Mrs. Terry (Ruth) Rob- 
inson, secretary, Colorado CowBelles.) 

The women’s auxiliary of the Colo- 
rado Cattlemen’s Association was 
formed June 21, 1941, at Alamosa, Colo., 
during the 74th annual convention of 
the Colorado association. Officers elect- 
ed by the 75 women present were Mrs. 
George Green, president; Mrs. Howard 
Linger, vice-president; Mrs. Marshall 
Nay, secretary, and Mrs. Albert Berg, 
treasurer. 

The “Colorado Stockwomen” changed 
the name of their organization to the 
Colorado CowBelles in July, 1947. The 
association was primarily social until 
1950, when it began to take an interest 
in helping the cattlemen with public re- 
lations, membership drives, etc. 

Gwendolyn Leitzinger Hallenbeck, as- 
sistant secretary of the CCA, and later 
her successor, Mrs. Gladys Moynihan, 
helped a great deal at the start of the 
public relations work. Local CowBelle 
associations entertained urbanites at 
get-togethers, conducting producer-re- 
tailer-packer-and-consumer panels about 
ranch operations, cost of beef, etc. Pro- 
grams included meat cutting demon- 
strations showing why some few cuts 
were more expensive and others low in 
price, and explaining correct cooking 
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methods. We found that this served the 
excellent purpose of creating a closer 
bond between urban and ranch wives. 
Most of these meetings were afternoon 
teas, but some associations in smaller 
places held meetings at night. 

The first annual Colorado CowBelle 
breakfast was held Jan. 17, 1952, at the 
Shirley-Savoy in Denver. 

During the fall of 1952 CowBelles as- 
sisted the cattlemen in their member- 
ship drive which offered prizes to the 
local CowBelle associations getting the 
most members. At a dinner, Nov. 30, 
winners were announced as follows: 
first prize, a leather-bound minute book, 
awarded to Gunnison County CowBelles; 
second, a leather-bound scrap book, to 
Huerfano CowBelles; third, a large sil- 
ver cowbell, to the Archuleta County 
CowBelles. 

In 1952 the CowBelles gave $1,000 to 
the cattlemen’s assocation to help with 
expenses. In 1953 they gave $100 to the 
March of Dimes. 

For the past several years local news- 
papers over the state have carried items 
on civic activities of the local groups. 
The locals have participated in parades, 
fairs, Christmas lighting contests. They 
have shown films, presented panel dis- 
cussions, given radio programs and en- 
gaged in many other activities. 

At their annual meeting in Greeley, 
June 4, 1953, the Colorado CowBelles, 
with a membership of 991, voted to af- 
filiate with the American National Cow- 
Belles. 

Presidents to date are Mrs. George 
Green, Golden, 1941-42; Mrs. Howard 
Linger, Hooper, 1942-43; Mrs. Charles 
Murphy, Spicer, 1943-44; Mrs. Frank 
Fehling, Nathrop, 1944-46; Mrs. Arthur 
Amick, Meeker, 1946-47; Mrs. Don Col- 


lins, Kit Carson, 1947-48; Mrs. Henry 
Bledsoe, Yuma, 1948-49; Mrs. Lloyd 
Downing, Fort Collins, 1949-50; Mrs. 


Tom McCarty, Trinidad, 1950-51; Mrs. 
A. J. Beckstad, Red Feather Lakes, 
1951-52; Mrs. Carl Bledsoe, Aroya, 1952- 
53; Mrs. Tom Field, Gunnison, 1953-54. 


COWBELLES PRESENT TROPHY: 
Archuleta County Cowbelles awarded 
to Jean, daughter of Mr. and Mrs. Ray 
Macht of Pagosa Springs, the traveling 
trophy given to the most outstanding 
4-H girl of the county at the annual 
4-H achievement banquet in November, 
1953. This trophy must be held three 
successive years to become the perma- 
nent property of a winner. 


WESTERN COLORADO COWBELLE 
COUNCIL: In November the Western 
Colorado CowBelle Council entered its 
third year of service to CowBelle units 
on the Western Slope. The Council was 
organized Nov. 8, 1951, to help coordi- 
nate CowBelle activities and to give 
public relations projects a wider, more 
effective scope. 

The program of the council, just 
through the normal course of events, 
has been considerably broadened. Now 
included on the agenda at quarterly 
meetings are reports of important na- 
tional, state and regional cattlemen’s 
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CowBelle officers of the Boulder-South 
Larimer group at Boulder, Colo., 1. to r., 
Mrs. Charles Smith, Longmont, secre- 
tary; Mrs. Everett Coleman, Boulder, 
president, and Mrs. Hal Hall, Lyons, 
treasurer, ~_ 





meetings. Colorado CowBelle president, 
Sue Field, who is also a member of the 
council’s executive committee, keeps the 
delegates well posted on the activities 
of state and national CowBelles. 

Council President, Mrs. J. T. (Mary) 
Wadlow, whose November re-election 
to a third term was by unanimous ac- 
claim, has recently appointed a legisla- 
tive committee, charged with studying 
proposed laws at both state and na- 
tional levels, and making reports and 
recommendations to the delegates at 
regular meetings. Pro and con discus- 
sion of proposed legislation at meetings 
is expected to keep the 500 CowBelles 
whose units are council affiliated well 
informed on laws affecting the cattle 
industry. 

The council works on the “grass 
roots” idea, with delegates from the lo- 
cal units proposing projects to be un- 
dertaken as council projects. Among 
public relations projects undertaken in 
this manner is the essay contest for the 
7th and 8th graders in western Colo- 
rado schools. Last year’s contest was 
a success for a first effort. Many teach- 
ers were enthusiastic about details of 
Colorado history not covered by text- 
books that were unearthed by the stu- 
dents participating. 

The council sponsors a monthly radio 
show over KFXJ, as a result of a Col- 
umbine CowBelle proposal. A different 
unit presents the show each month, on 
topics that range from the historic to 
increasing public understanding of the 
industry’s problems. In September the 
council tried a different type of show 
in which all Slope CowBelles were in- 
vited to participate. The CowBelles sent 
in stories of incidents that occurred dur- 
ing past hunting seasons, and these 
were used to give listeners a better un- 
derstanding of why careless hunters 
are resented by landowners. The show 
was tape-recorded and heard over KFXJ, 
KOA, KGHF, KIUP, KGLN and KUBC. 

Affiliated with the council are 15 
local units: Eagle County CowBelles, 
Grand Valley CowBelles, Battlement 
CowBelles, Columbine CowBelles, and 
groups from Plateau Valley, Kannah 
Creek, Roan Creek, Delta, Black Mesa, 
Grand Mesa, North Fork, Montrose, 
Gunnison Valley, Archuleta County and 
La Plata County.—Terry Mariner, Pub- 


licity Chairman, Western Colorado Cow. 
Belle Council. 


tended two 
} 


| in council 


LOCALS: The Huerfano County Cow. 
Belles have studied the livestock jp. 
dustry during 1953 by having speak. 
ers each month talk on subjects ranging 
from the history of leading breeds of 
beef cattle, legislation, marketing 
trends, financing and public relations. 
Besides time spent in the study of the 
industry, the group has encouraged bet- 
ter attendance at meetings by serving 
refreshments to the men after their 
get-togethers. Beef promotion has how- 
ever been the main theme throughout 
the year. We have just had 1,000 stick. 
ers for car windows printed, and we wil] 
also help sell the slogans on bumper 
stickers which the CCA is putting out 
soon.—Mrs. William M. Thach, Presi- 
dent. 


The Kannah Creek CowBelles aie 
co-hostesses at the council meeting in 
Grand Junction and have supported all 
council projects through the year, as- 
sisted in the Cancer and Red Cross fund 
campaigns, supported stockmen by send- 
ing messages to state and federal rep- 
resentatives on controversial _legisla- 
tion, participated in a conservation tour 
planned for Mesa County teachers; pre- 
sented 23 one-year subscriptions to a 
local agricultural paper to various civic | 
leaders, as a public relations gesture. | 
A Kannah Creek CowBelle, Mrs. Esther 
Mash, is essay chairman of the council’s 
essay contest. This group is also proud 
of the fact that all eligible members are 
blood donors on call at the local Vet- 
eran’s Hospital, and that members have 
provided entertainment for the _hospi- 
tal, the council meetings and neighbor 
units.—Mrs. F. E. Anderson, President. 


The Columbine CowBelles are com- 
posed of wives of cattlemen, feeders, 
and dairy cattle owners from rural com- 
munities near Grand Junction. Orga-} 
nized in 1951, there are now 37 active 
members. Columbines originated _ the 
idea of the tape recording program con- 
cerning production of beef used by the 
council on many stations throughout 
the past year. A similar program is in 
progress for March of this year. Codl- 
umbines entered a float in last year’s 
county fair parade. and have taken part 
in all council projects—the essay con- 
test, “hunting” programs, telegrams to 
our representatives on pending legisla- 
tion, etc. As a public relations gesture, 
Columbines have shown “All Flesh Is 
Grass” and “Land of Our Fathers” to | 
local schools and other organizations. 
They contribute food for the needy at 
Christmas and work for the sale of 
Christmas seals, the March of Dimes | 
and the Red Cross, and have made cal- | 
cer dressings for the local Red Cross 
since March 1953. Get together socially, | 
too, and are planning to learn leather 
art in the very near future.—Mrs. W. L-| 
Peach, Secretary. ' 

The Battlement CowBelles was org? 
nized in May 1953. To date they have at 
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ado Cow. 


tended two council meetings, taken part planned to make it an annual affair— hostesses. 
in cow projects, sent a protest to 283 dolls were exhibited, and an addi- The state group also sponsored a slo- 
the Izaak Walton League for unfound-_ tional 75 were offered for sale. This or- gan contest. Winning slogans in Scotch- 
nty Cow- ed publications, and begun a scrapbook ganization had a bake sale late in 1953 lite will be placed on the bumpers of 
stock in- on weeds that are poison to stock. (A _ which was financially fruitful, too. Our all cattlemen and CowBelle member’s 
& Speak- project that interests me very much. CowBelle float at the annual Cattle- cars. Winners in the contest were Mrs. 
> Tanging Like to know how it turns out.—ED.) men’s Days in Gunnison last summer Alice Gray of Routt County CowBelles, 
reeds of They have also participated inthe “hunt- was outstanding. The theme was the Mrs. Eldon Butler of Pikes Peak Cow- 
narketing ing” program, entered a float in Grand different cuts of beef, and to demon-_ Belles, and Mrs. Irwin Crowley of Arch- 
relations, Valley Day, heldapicnic last summerfor strate this we had a “catch-it calf” on uleta County CowBelles. 
ly of ‘the their families, and entertained local cat- a hay wagon with the cuts blocked off i ;  - 
aged bet-| tiemen as guests at a Christmas dinner. with adhesive tape. At a butcher block Beef is your best food,” Archuleta 
y Serving} Ajso added four new members, complet- a small fry “butcher” served a tiny County (Colo.) CowBelles and Stock 
ter their! oq plans for a radio program and a can- ‘“CowBelle” representing the consumer. Growers assured fair-goers at the recent 
has how-| cer mecting in the near future. We are The float was preceded and followed Archuleta County Fair. Their by-prod- 
1roughout | 4 yery harmonious group and feel we by Gunnison Valley CowBelles on horse- ucts exhibit included medicine, feeds, 
D00 stick- | will be able to do our part in bettering back, carrying signs promoting beef. eather and industrial uses. Mrs. Wood- 
id we will public relations—Mrs. Ben Lemon, There are 50 active members and the TOW Dunlap of Pagosa Springs headed 
1 bumper | President. Oe officers are Mrs. Sam Little, president; the hard-working CowBelles’ fair booth 
tting out The Archuleta County CowBelles, as Mrs. Eugene Graham, vice president; Committee in doing the organization’s 
h, Presi-| 4 means of creating more interest in the Mrs. Pete Moore, secretary, and Mrs. Part in the present beef promotion pro- 
recent essay contest, “Beef in the Be- Frank Clark, treasurer. Each December 812™.- 
ginning,” gave small statuettes of beef we have a Christmas dinner and party "AN I Ae 
les were | animals to the first, second and third for our husbands and children—an event eee gem MEETS f 
eeting in| place winners of our county, and honor- looked forward to and enjoyed by all.— th Cleans eae aoe es . 
borted all} able mention certificates to the next Mrs. Sheldon Trampe, Reporter. id eee cy “Coeneine we 
year, as-| two contestants. We entered a float in oo a rn Ti 2 1953. The president, 
ross fund} the “Red Ryder Round-Up” parade. The Convention plans have been one of the eee ae i ale, reported on the 
| by send-| theme was “Springtime in the Rockies,” important projects of the Colorado Cow- mate CowBelle meeting in Ellensburg 
leral rep-| with a cow and calf grazing contentedly Belles in the year just past. Mrs. Tom ‘Urine the Cattlemen of the Year con- 
legisla- | beneath pine trees in a green meadow, Field was chairman of convention plans, vention. Okanogan County CowBelles 
ation tour} and we won second place.—Mrs. F. J. Mrs. J. H. Wardlow, Mrs. Frank Fehl- decided to join other state and county 
ers; pre- | Formwalt, Reporter. ing and Mrs. Hugh Bennett her assist- —" eee 2 poster contest; 
ons to a —_— ants. Mrs. Bob Burghart and Mrs. Lea- Okanogan mem ers will give ten prizes 
ious civic The pre-Christmas “Doll Show” of the vitt Booth were co-chairmen of the en- ™. each aivisien. Theme ay the contest 
; gesture. | Gunnison Valley CowBelles netted over tertainment committee, and all the wit be: “Set Mare Beet,” Two propece 
‘s. Esther $100 and was so successful that it is Pikes Peak CowBelles were official Udertaken and completed this year 
- council's were the sale of Centennial posters and 
Iso proud the serving of dinner at the annual 
mbers are Hereford breeders bull sale. The state 
ocal Vet- | cattlemen’s convention will be held in 
bers have Okanogan in May, so this was the main 
he hospi- topic of the meeting. Committee chair- 
neighbor men reported on progress already made. 
President. Meeting adjourned to meet in River- 
side in February.—Mrs. John Woodard, 
are com Publicity. 
ae MEAT BOARD QUESTIONS 
o Oe HOMEMAKERS ABOUT MEAT 
37 active A National Live Stock and Meat 
ated the Board survey among some 39,000 home- 
yram con- makers who attended the board’s cook- 
ed by the ing schools in five cities shows that 87.6 
hroughout per cent of the women interviewed said 
ram is in they decided what meat would be served 
year. Col- at meals. Only 10.6 per cent reported 
ast year’s their husbands made the decision and 
aken part 1.6 per cent said children in the family 
ssay con- helped make the meat choice. 
grams to Nearly 55 per cent of the women 
g legisla- stated they served ground meat and 
s gesture, roasts—equally. Another 21.6 per cent 
Flesh Is said they served steaks most often; 17.7 
ithers” to 





per cent served pot-roasts, and 5.1 per 


nizations. cent served stews more than other meats. 
needy at | Asked which meat dishes were most dif- 
> sale of | F ficult for them to prepare, 63.1 per cent 
of Dimes 9 listed broiled steaks and chops, 14.9 per 
made cal- = cent said roasts, 11 per cent listed meat 
Red Cross .-" stew and 10.4 per cent pot-roasts. 
r socially, | a * * *& 
rn leather | Exhibit of the Black Mesa CowBelles at the Delta County (Colo.) Fair. Using The Meat Board has called attention 
firs. W.L.| ‘he Black Mesa colors, black and gold, the booth was outlined with bells bearing the fact that its members have pre- 
_ the brands of each member. The theme, Beef and By-Products, featured more than ted 178 televisi dari 
140 articles under separate headings—fats, glands, blood, hoof, horns, bone, hide = en ee Se 
_| and hair—and listed more than 500 additional by-products not on display. The booth 1953 over stations in 39 cities of 24 
was orga) drew much favorable comment. states. Most of the programs were 30 
y have at | minutes in length. 
2ODUCER} = January, 1954 
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A Strong 
Offering 


lowa 45 BULLS 


INTERSTATE SHORTHORN SALE, Sioux City, la. 


Mostly Bred 
Heifers 


35 FEMALES 


——Consigned from the better herds in Iowa, Nebraska and South Dakota. 


Feb. 15 


Large, rugged, growthy, good heads and heavy bone, old enough for heavy service 
. . . the kind for the West. Judging Feb. 15 forenoon. 


Sale Feb. 15 afternoon. 


Catalog on Request: J. E. Jackson, Sec. and Sale Mgr. 
Interstate Shorthorn Breeders Assn., Hurley, S. D. 


CHICAGO SHOW FILM READY 


The 12-minute, 16mm. sound film made 
of the 1953 International Live Stock Ex- 
position in Chicago is now available, 
free, upon request to the show’s head- 
quarters at 842 Exchange Avenue, Union 
Stock Yards, Chicago 9, Ill. The movie 
depicts highlights of the judging of 26 
breeds of cattle, hogs, sheep and horses 
during show-week and gives a ring-side 
view of the grand champion steer sale. 


$1,436 FOR POLLED HEREFORDS 


The National Western Polled Hereford 
Association’s annual sale, Dee. 12 at 
Denver, rang up a total of $77,600, with 
an average of $1,486 on 42 bulls and a 
high of $3,800 on the champion bull sold 
by Orvil Kuhlmann, North Platte, Nebr. 
(An added entry went for $15,000.) 
Twenty-six females brought $18,165. 


CHICAGO'S 54TH INTERNATIONAL 
CROWNS NEW CHAMPIONS 


Eighteen-year-old Sue White, daugh- 
ter of a drouthed-out farmer of Big 


The Champ 


Here is the grand 
champion steer of 
the 1953 Interna- 
tional Live Stock 
Exposition in Chi- 
cago. The Hereford, 
named Lone Star, 
was shown by Sue 
White of Big 
Spring, Tex., who 
received a _ $1,000 
check from _ the 
American Hereford 
Association for her 
victory and then la- 
ter saw the 1,000- 
pound animal sell 


at $20 a pound. 
Shown, left to 
right, are the 


trophy presented to 
the young exhibitor 
by the Exposition; 
Jess Andrew, presi- 
dent of the Inter- 
national, and J. 
Douglas Gay, head 
of the national 
breed organization, 
presenting the 
check. (American 
Hereford Assn. 
photo.) 
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Spring, Tex., saw her Hereford steer, 
Lone Stone, take the top award at the 
International Live Stock Exposition in 
Chicago. The young lady plans to use 
the money from sale of the steer to 
complete her education. The grand 
champion whiteface senior calf weighed 
1,000 pounds; shortly after his selection, 
his owner received a $1,000 check from 
the American Hereford Association. 
2 | ‘s 

More than 240 purebred Herefords 
were shown at the International. Buy- 
ers invested $66,570 in 56 head of the 
breed and more than 1,000 persons 
watched whitefaces go to buyers in 15 
states. The champion female of the 
Hereford breeding show brought $12,- 
000. A total of 41 females sold for $43,- 
145, striking an average of $1,045. 
There were 15 bulls, which sold for 
$23,425 to set an average of $1,562. The 
top selling bull was bought for $9,100. 

ee 3S 


The champion group of three steers 
over all breeds was won by Shorthorns 
at this 54th International. The animals 





were fed at Ohio State University, (>. 
lumbus. The top Shorthorn carload wag | 
shown by Fred Weber & Son, Geneseo. | 
Ill., and was made up from calves pur. 
chased from Carnahan Bros., Klbert, 
Colo. 

In the International auction sales foy 
Shorthorns, the average shown on 7 | 
head was $1,025, for a total of $74,175: | 
the top bull brought $10,000 and the top | 
female $4,100, with 38 bulls figuring 
$1,205 per head and 33 females $869, 
On Polled Shorthorns the average was | 
$810 on 39 lots for a total of $31,590, 
The top bull sold for $2,250 and the top | 
female for $1,700; 19 bulls averaged | 
$928 and 20 females $810. 


* * * 


The champion Aberdeen-Angus steer | 
at the International show was exhibited 
by 18-year-old Carlyle Greathouse of | 
Hindsboro, Ill., who later received q | 
$100 premium check from the national | 
breed organization. The young man’s | 
steer was named grand champion of the | 
junior steer show and reserve grand 
champion of the International after the 
first animal placed as reserve champion 
was disqualified when veterinarians de- 
clared the animal was too old for the 
junior yearling class. 


HEREFORD ASSOCIATION GAINS 
PERMANENT TROPHY POSSESSION | 


The Marshall Trophy, given to the | 
best three head of beef cattle among all 
breeds at Chicago’s International Live- 
stock Exposition, has been retired to the 
offices of the American Hereford Asso- 
ciation permanently. It has been won 
three times in succession by representa- 
tives of the Hereford breed—each time 
by Hillcrest Farms, Chester, W. Va. 


x 


COLORADO HEREFORD ELECTION 

W. P. “Wad” Hinman of Yampa has | 
been elected president of the Colorado 
Hereford Association. The group held its 
annual meeting early last month at the 
time of the Colorado Cattlemen’s mid- 
winter meeting. Also elected were 
George Field of Parshall, vice-president, 
and Mrs. Beryl Prestrud of Littleton, 
secretary-treasurer (re-election). 


CHAROLLAISE MEETING CALLED 

The annual membership meeting of 
the International Charollaise Cattle 
Raisers Association will be held Feb. 10 
in Houston, Tex., at the time of the 
Houston Fat Stock Show. 


FIRM BIDDING FEATURES 
WYOMING HEREFORD BULL SALE 

Hereford breeders paid $87,930 for 
155 head of purebred bulls several weeks 
ago at the sale of the Wyoming Here- 
ford Association. Average set for the 
event, which featured lively bidding, 
was $567; the top selling animal brought 
$3,200; the top pen of two brought $970 
per head, and the champion pen of 
three, sold to President Sam Hyatt of 
the American National, Hyattwville, 
brought $665 apiece. An $800 price tag 
took the champion pen of five. 
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KANSAS HEREFORDS AT $329 


The Kansas Hereford Association’s 
range bu sale at Goodland, Kan., 
brought in $49,317 on 151 bulls to aver- 
age $329. The top bull sold at $875 to 
a Kansas buyer; other buyers came 
from Nebraska, Colorado and Oklahoma. 


CENTRAL NEBR. TOTAL $20,975 


In the Central Nebraska Hereford 
sale, held at Broken Bow a number of 
weeks ago, 53 head averaged $396 to 


total $20,075; 51 bulls averaged $407 
and two females $103. Dr. C. R. Wat- 
son of Mitchell bought the champion and 
top-selling bull at $1,400. The reserve 
champion found a new owner at $1,000. 


SHORTHORN SHOWS SET 
FOR DENVER AND OCALA 

Allan C. Atlason, secretary of the 
American Shorthorn Breeders Associa- 
tion, announces that because the West, 
Rocky Mountains to the Pacific slope, 
offers such widening opportunities for 
the efficient beef-making qualities of 
Shorthorn cattle, the National Western 
Stock Show in Denver has been selected 
the site for the national breed show, 
with record numbers of show and sale 
cattle already listed for the Jan. 16-23 
event. Mr. Atlason pointed out also that 
because the South—especially Florida 
is showing such strong favor for Short- 
horns, recording an increase in trans- 
ferred cattle of nearly 75 per cent in 
some states in the past year—the Na- 
tional Polled Shorthorn Congress has 
been set for Ocala, Fla., the following 
week, Jan. 25-26. 








FIRST AMERICAN TO JUDGE 
IN BRITISH LIVESTOCK SHOW 
For the first time in 155-year history 
of Britain’s Smithfield Show an Amer- 
ican—Dean Arthur D. Weber of Kansas 
State College, was the judge in the ring, 
last month. 


SHORTHORN MEN ELECT RBOWN 

W. L. Lyons Brown of Louisville, Ky., 
was elected president of the American 
Shorthorn Breeders Association at the 
organization’s annual meeting during 
Chicago’s International Live Stock Ex- 
position. He replaces Walter Watt of 
Cleveland, O. Harold Thieman of Con- 
cordia, Mo., is the new vice-president, 
succeeding Mr. Brown. 


RED BLUFF SALE FEB. 4-6 

A 1,400-pound Hereford range bull 
donated by the Chamberlain Estate 
Company, Lincoln, Calif, will be the 
March of Dimes bull at the Red Bluff 
Bull Sale to be held at Red Bluff Calif., 
Feb. 4-6. The 1954 sale will offer 250 
registered Herefords, 60 Shorthorns, 23 
Polled Herefords and 20 Angus bulls. 
Sale of the March of Dimes bull will 
open the program on the morning of 
the 6th; this auction for the polio fund 
was first begun in 1947, and since that 
time the Red Bluff event has brought 


more than $42,000 into the charity’s 
coffers, 


January, 1954 





Herbert Chandler 


CHANDLER HEREFORDS 


Range Bulls of Uniform Quality in Carload Lots 


mi tcacyee at 
s, y 
hse hele? 


BESS Rano ee 





Baker, Oregon 


MESSERSMITH’S HEREFORDS 


We'll see you at Colorado Springs in January. Have top calf or yearling herd headers or a 
carload of choice bulls—priced 1% of 1951 averages. See them. We’ll both be pleased. 


F. E. MESSERSMITH & SONS - 623 Emerson, Alliance, Nebr. 





POLLED OR HORNED HEREFORD BULLS 


Our bulls have sired top selling feeder cattle 
for many commercial cattlemen 


RUGGED BULLS 
A. B. Hardin 





GRASS RANGE 


ANGUS ASSOCIATION MARKS 
ITS 70TH ANNIVERSARY 

When the 70th annual banquet and 
meeting of the American Aberdeen- 
Angus Breeders Association took place 
in Chicago last month, more than 900 
members from throughout the United 
States and Canada attended. They heard 
a report from the retiring president, 
Adlai H. Rust of Bloomington, IIl., on 
the more than 26,000 memberships in 
1953 and they elected the following of- 


ABERDEEN-ANGUS CATILE 
N BAR RANCH 


REASONABLE PRICES 
Phone 022F23 


Gillette, Wyo. 













Purebred and 
Commercial 


MONTANA 


ficers for the coming year: F. B. Davis, 
Jr., Yemassee, S. C., president; A. H. 
“Tex” Spitzer, Jr., Pleasant Plains, IIL, 
vice-president. Frank Richards is the 
association’s secretary. G. R. “Jack” 
Milburn of the N Bar Ranch at Grass- 
range, Mont., was appointed to a three- 
year directorship. 

About 250 members of the National 
Women’s Auxiliary of the Angus organ- 
ization attended the International Ex- 
position and the annual meeting of the 





These finished Shorthorns \ were e champions for the eeed at the vous Inter- 


national Stock Show for Fred Weber and Son, Geneseo, IIl. 


They were bought as 


calves from Carnahan Brothers, Elbert, Colo., at last winter’s National Western 
Stock Show in Denver. They received no feed before February—a fact which re- 
flects their performance in the feedlot. They sold at $35 per cwt. 


33 












4 Branding Iron 
2 HEATER 


Keeps Branding Irons 
Constantly at Proper Heat! 


Enables you to brand faster, ff 
and better, with less help! 
Soft flame envelops entire 
furnace. Heat retained by as- 
bestos firewall. Irons heated 
uniformly anywhere in fur- 
nace. Don’t burn up! Unit 
is portable. Legs pull off for 
easy carrying. Wind-proof! 
Weather-proof! Economical 
to operate. 








Super 
Efficient 
BOTTLE 
GAS 


Burner 


Accept This “FREE TRIAL" Offer 


We invite you to try the A-1 Heater at our risk! Write 
for Illustrated Literature and our “30-Day Trial Plan” 


Farnam Co., Dept. BH-3 Omaha, Nebr. 


SEND FOR BIG 


REET Side) 


GOLD SEAL SEEDS 
A Great Advancement sj, 
in Farm Seed Planting 
NOW you can get faster, healthie VA 








SS, 


This new exclusive formulae is a scientific com- Lf 
bination of disinfectant, fungicide and plant a 
stimulant that controls damping off and seed WS 
rotting while hastening germination. 

It protects from soil diseases that are so often 
destructive to untreated seeds. It aids seed 
vitality, promoting vigorous growth even under 
adverse conditions. 

Available only with the famous Gold Seal 
Brand that has long been recognized as the top 
quality seed line especially adapted to Western 
growing conditions. 


we 


| 
i} 


© Let us send you full details in our big free, com- od \ 
plete seed catalog. A postal request will bring it. 
Local dealers in many localities. aN 


Western Seed Co 


1425 15th 8t., 





Denver 2, Colorado 


SOUND SLEEP 


The way some people sleep like a log, 
it sounds like knotty pine. 
—HOWARD HAYNES 


Are You Keeping Up wits ine tates: 


developments in your field? Here’s a group of 
magazines that specialize in a particular subject: 
Livestock ; 
American Cattle Producer, $2; Arizona Stock- 
man, $1.50; Southern Livestock Journal, $2; 
The Sheepman, $2; Hog Breeder, $2; Sheep 
Breeder, $2; Gulf Coast Cattleman, $2; Mis- 
sissippi Stockman Farmer, M., $1. 
Horses 
Rider & Driver (horses, sport, pleasure), $5; 
Eastern Breeder, $2; Ranchman (Quarter- 
Horse), $2. 


Pigeons 
American Pigeon Journal (Squab fancy), $2. 
Poultry 
Cackle & Crow, $1; Florida Poultry & Farm 
Journal, M., $1. 
Rabbits 
American Rabbit Journal, $1; California Rabbit 
News, m., $1; California Rabbit Magazine m., 
$1; Rabbit Raiser, m., $1; Angora Rabbit 
e, m., 1 
Rush your subscription today. Remit in anys 
manner convenient to you. 


MAGAZINE MART 


Dept. AC Plant City, Fla 
Sample copies at single copy prices 
Send dime for list—hundreds more 
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breed association. The ladies held the 
second annual luncheon meeting of their 
group also, and re-elected their first- 
year officers, including Mrs. Wm. G. 
Volkman, Jr., Selma, Calif., president, 
and Mrs. E. H. Heckett, Valencia, Pa., 
secretary-treasurer. 


HEADS POLLED HEREFORD MEN 


Dr. Paul D. Pattridge of Golden, Colo., 
has been named president of the Western 
Polled Herefords, Inc. When the group 
recently met at Colorado Springs, it also 
elected Cecil Moore of Center vice- 
president and re-elected H. R. Nelson of 
Alamosa secretary-treasurer. 

Spring sale dates of the association 
were set for Burlington, Colo., Mar. 18, 
1954, and for Grand Junction, Apr. 26. 
Secretary Nelson was appointed sale 
manager for the coming year. 


SHORTHORNS IN FLORIDA 

An increase of 61.53 per cent in the 
number of bulls transferred to commer- 
cial cattlemen in Florida is reported for 
the past fiscal year by the American 
Shorthorn Breeders Association. At the 
same time, cows moving into non- 
member herds showed an increase of 
72.65. Florida’s record of increases is 
largest of all states, and many of the 
herds have recently joined the national 
breed organization at the rate of up to 
ten a day. 

The first time that any English beef 
breed has had a national show in Florida 
will be Jan. 25-26, dates of the National 
Polled Shorthorn Congress show and 
sale at Ocala. 





WESTERN SHORTHORN SHORTS 


The Western Shorthorn Association 
sale held some weeks ago at Brush, 
Colo., which included in addition to the 
established pure bred cattle sale a com- 
mercial cattle sale as well, attracted 
nearly 500 commercial cattle selling at 
a premium. 

* * o* 

The association plans a banquet at 
Denver on Jan. 19 in connection with the 
National Western Stock Show. 

* * * 


Shorthorn breeders are gratified by 
the extra margin of profit shown by 
Shorthorn feeder cattle in the recent 
Chicago Feeder Show, the world’s larg- 
est. 


BRAHMANS IN TEXAS SPOT 


A feature of the Houston Fat Stock 
Show, Feb. 3-14, will be the annual 
Houston Area Brahman Sale, to be held 
on the 12th. On the following day the 
Houston Brahman group is also spon- 
soring an auction of registered Brah- 
man range conditioned cattle. 

* * * 

The annual range bull sale of the 
Texas Mid-Coastal Brahman Breeders 
has been announced for Mar. 25, 1954, at 
El Campo, Tex. Consignments to the 
event have been made by members of 
the American Brahman Breeders Asso- 
ciation of Texas, Area 3. 


TEXAS HAS HEREFORD ROUNDU) 

The second annual Texas Hereford! 
Round-up Sale was held at Fort Wort, 
several weeks ago; although the event 
had been scheduled to last two days, the 
466 head offered were sold in one day 
bringing a total of $108,102. The 247 
bulls brought $59,424 for a $241 average 
and the 219 females averaged $222 on , 
total of $48,678. Over-all average in the 
sale was $232, with bidding fast and cat. 
tle going to buyers in Louisiana, Missi. 
sippi, Oklahoma, Nebraska and the hom 
state. 


WASH. FORMS ANGUS ASSN. 

Breeders of purebred, Aberdeen-Angus 
cattle in the state of Washington, meet. 
ing Dec. 18 in Yakima, voted to organize 
a state-wide association for promotion of 
the breed. Elected to head this 87th 
state Angus group were Damon Canfiel; 
of Granger, president; Leland Ammer. 
man, Eastsound, vice-president, and | 
Richard Watts of Olympia, secretary, 


COLD OK FOR BRAHMANS 

Research work recently concluded at 
the University of Missouri indicates 
Brahmans can take cold weather as other 
breeds do. The study indicated that all 
cattle are basically inclined to a cool,! 
below-temperate climate. By varying 
the temperature in a climatic laboratory | 
at the state’s experiment station, scien- | 
tists found that two Brahman cows re- 
sponded to the drop of temperature from 
50 down to 8 degrees in much the same |} 
manner as Jerseys and Holsteins. All 
the cattle ate more but gave about the 
same amount of milk as the laboratory- 
controlled temperature was reduced. 

Above 50 degrees, the cattle of the two | 
European breeds declined in feed intake 
and milk production as the temperature 
passed 70, with relative humidity was 
stabilized at 50 per cent. The Brahman 
cows maintained their appetite and milk 
flow up to beyond 90 degrees. Practical 
cowmen have noted that all cattle take 
the cold well as long as they are well 
fed and can remain reasonably dry. 


IDAHO ASSN. BULL SALES 
SHOW GOOD BIDDING, PRICES 

The Idaho association’s range bull 
sale held at Weiser on Dec. 5 was 
termed a good success with receipts to 
taling in excess of $19,000 on 55 animals. 
Top prices of this fifth annual fall sale 
were $725 paid on each of two bulls 
Average price was $347 on the purebred 
Hereford and Shorthorn range bulls 
handled, with seven Class A’s selling | 
for a $528.45 average; 22 Class B’s for| 
$354.50, and 26 in Class C bringing $29 
each on the average. 

Heading up the sale group for the} 
Idaho Cattlemen’s Association wert 
Walter Schodde of Burley, chairman o 
the sale committee; President Seth Bur 
stedt of Challis, and Leon Weeks, secté | 
tary. More than 400 men and wome 





attended this event, which was one of] 


three in a series sponsored by the or 
ganization. The others took place # 


AMERICAN CATTLE PRODUCER 
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over-all average of $314.39, 


160 bulls 
overall-average of $310.34, 


Kk. Shinn of Farmington, 
president of a new associa- 
igus breeders in Northwest 


which held its first meeting 
ville 


on Dec. 14. About 40 
of the breed were present 
ea. In addition to Mr. Shinn, 


lected Ted Sutton of Hunts- 


ville vice-president and Ewing Jackson 
of Fayetteville secretary-treasurer. 


WESTERN NEBR. AVERAGE $555 
A total of $31,500 was realized on 57 
head offered in the Western Nebraska 


Hereford 
early 


last 


Association sale at Alliance 


month. The average was 


$555. Fifty-five bulls averaged $566 and 
two females $218. A top price of $1,- 
975 was chalked up for the top bull. 


BRIDWELL AVERAGE $2,209 
Encouragement was voiced by regis- 
tered Hereford breeders in the drouth- 


damaged Southwest early 


last month 


following the first sale offering of the 


Bridwell 


a total of 


Hereford Ranch 
Falls, Tex. 


at Wichita 
A total of 70 head returned 
$154,525 for an average in- 


vestment of $2,209 per head. The 38 
bulls brought $123,750 for a $3,256 av- 


erage, and 


the 32 females brought $30,- 


775 for a $962 average. The top selling 
bull went on a final bid of $15,600; top 


female brought $2,500. 





Dale Ausman of Asotin, Wash. (left), 
recent past president of the Washington 
Cattlemen’s Association, is shown re- 
celving from John Clark, senior student 
in the department of animal husbandry 
at the State College of Washington, a 
Lariat Club key. This symbolizes that 
Mr. Ausman has just been made an hon- 
orary member of that group which is 
an honorary animal husbandry student 
organization. The ceremony took place 
at a recent student-stockmen banquet at 
the college. Honored with Mr. Ausman 
were two other recipients of the key, 
Allan Atlason, secretary of the Amer- 
ican Shorthorn Breeders Association, 


icago, 


and Troy 


Lindley, veteran 


county extension agent for Whitman 
County, Colfax, Wash. 


January, 1954 


P. On Whention 


J. C. “Jay” Berry of Cheyenne, Wyo., 
has been named Livestock Man of the 
Year by the Denver weekly livestock 
newspaper Record Stockman. A native 
of South Dakota, Mr. Berry, who is now 
64, migrated to Wyoming when 21; he 
homesteaded and built from small be- 
ginnings the large holdings and regis- 
tered Hereford operation for which he 
has become widely known. 





A ranch made famous in the annals 
of Kansas livestock circles by its color- 
ful owner, the late Dan D. Casement, 
has been sold to Gooch Feed Mill Com- 
pany. Announcement of the transaction 
comes from Jack Casement, son of Dan 
Casement, and J. J. Vanier, head of the 
Gooch concern. Juniata farm had been 
operated with notable success in the 
commercial Hereford field by the Case- 
ment family for 75 years. Among other 
interests of Dan Casement in the estab- 
lishment was the breeding of fine quar- 
ter horses. 


Preston Clayton, president of the Ala- 
bama Cattlemen’s Association, has been 
appointed an associate justice of the 
state’s supreme court. Mr. Clayton will 
continue to head up the cattlemen’s or- 
ganization. 


W. W. McCallum, 47, for the past 15 
years an executive of Oscar Mayer & 
Co., has been named president of John 
Morrell & Co., meat packers with general 
offices in Ottumwa, Ia. He _ succeeds 
J. M. Foster, who becomes vice-chair- 
man of the board after resigning for 
reasons of health. 


George Kempfer of Deer Park, Fla., 
sustained a gunshot wound in the leg as 
the result of a hunting accident last 
month. Taken to the Brevard County 
Hospital, Mr. Kempfer was reported to 
be recovering nicely; but he probably 
will be unable to attend the National 
convention in Colorado Springs. 


Jule F. Sumner of Wimauma, Fila., 
chosen by his state cattlemen’s conven- 
tion as Honorary Cattleman of the Year, 
has long been a familiar figure in Flor- 
ida cattle circles and played a promi- 
nent part in onganizing the strong Hills- 
borough association some 15 years ago. 

A butchering operation run by Mrs. 
Sumner is now conducted in a modern 
slaughterhouse built in 1945; but when 
it was started to help pay for the land 
purchases it was run under an oak tree 
in traditional Florida style. In giving 
his wife full credit for her efforts, Mr. 
Sumner says, “She’s always been my 
top hand, ever since the children got in 
school.” As for himself, he spent the 
first 22 years of his life at Deer park. 
Cow business was good on the open 
range—but the end came suddenly in 
1906, when a Michigan man fenced the 
largest area yet fenced in Florida, and 
took in most of their best pastures. Mr. 
Sumner, who married Emma Simmons 


in 1914, has lived at Wimauma for 47 
years. After almost 70 years in the cow 
business, he says: “I’ve been a cowman 
all my life and I expect to be one ’til I 
die.” 


Charles Figy of Morenci, Mich., has 
been appointed assistant to the secre- 
tary of agriculture in charge of rela- 
tions with state commissioners, secre- 
taries and directors of agriculture. He 
replaces Whitney Gillilland, who has 
been appointed chairman of the War 
Claims Commission by President Eisen- 
hower. : 


Following the resignation of J. K. 
(Pat) Ford, secretary of the Washing- 
ton Cattlemen’s Association, who plans 
to return to the livestock business in 
Montana, the organization has named 
Frank Roach of Spokane to succeed him. 
Mr. Ford was warmly lauded by Presi- 
dent Wm. Fancher for his work with the 
state’s cattlemen the past three years 
and the directors voted him a $300 bonus. 


Everett Shipley of Clackamas County 
has been named Cattleman of the Year 


Says HE'D HAVE 
BEEN $10,000 
AHEAD 








Mr. M. J. Borsenik, of Brant, 
Michigan, writes us: 


“I would have been $10,000 
} further ahead today if I had been 
receiving your Digest for the past 
ten years instead of only the last 
ten months. I wouldn’t think of 
farming or feeding cattle without 
it. I recommend it to everyone 
whose business depends on agri- 
culture.”’ 


We Receive Many Similar Letters 
from New Clients, Saying the 


DOANE 
AGRICULTURAL DIGEST 


would have saved them many costly 
mistakes and substantially increased 
their earnings. ... ormation 
sent to clients by the Digest is pre- 
pared primarily for the guidance of 
Doane Farm Managers, and is care- 
fully pretested. Only that which is 
proven sound and usable is passed 
on to you. 

The practical advice of the 450 
page looseleaf Digest and its twice- 
monthly releases is followed by 
thousands of farmers, ranchers and 
businessmen because it pays. That’s 
why most of our clients continue 
the service year after year. 


Write for Free Sample Releases 


and see how the Digest can help 
you make more money. 


DOANE 


Agricultural Service, Inc. 


Dept. 612, 306 Plymouth Bldg. 
Des Moines 9, Iowa 





| 


GruB-BoMB 


QUICKER, EASIER WAY to treat limited numbers 
of cattle for Grubs (Wolves, Warbles)! Part the 
hair and spray directly into grub cyst. Kills grubs 

breaking scab—without bru -in. Bomb 
treats 400-500 grub cysts. $1.85 at - 
ers. Pack of 4—$7.50 postpaid. Write= 


Farnam Co. Dept. GB-3 , Omaha, Nebr. 
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American National First Vice-President Jay Taylor of Amarillo, Tex., addresses 
a (Denver) Record-Stockman-sponsored Youth of the Week annual dinner in Denver. 
Left to right from Mr. Taylor are Leonard Austin, Julesburg, Colo., president of the 
Junior Colorado Cattlemen’s Association; Carl Carlson of the Colorado Rancher and 
Farmer, advisor to the junior group, and Verne F. Albertson, Burns, Colo., a Youth 
of the Week. In the lower right hand corner are Mr. and Mrs. Francis Murphy, 
Coalmont, Colo. Mr. Murphy is first vice-president of the CCA. (Youths of the 
Week are young men and women chosen by the CCA and the Record-Stockman for 
outstanding accomplishments in livestock.) 

Mr. Taylor advised the young men and women to hold fast to the independent 
ways of their forebears. About price supports, he said that a support law could 
hold the price up for their product but it cannot make the consumers buy. Beef, he 
said, is not burdened with surplus in the way that supported products are. “For 
every person in the country there is only a little more than one pound of beef in 


storage,” he said, “but there is enough surplus wheat for 200 loaves of bread for 


each person and enough surplus corn to give everyone 75 pounds.” 


Ae Oe re ee» 


Stor Tg00- ca Co 


re re ee re ee ee ee rr me 7 
















SEE IT AT THE 
COW PALACE! 


Now you can brand, castrate, vaccinate, dehorn. 
calves easier and faster than ever! 


1 New swinging rear gate works faster... 
effort! 

2 One pull on the new squeeze bar handle secures 
and tilts calf in one swift motion! 

3 New narrow squeeze bar exposes more of the calf's 
neck, shoulder and side than ever before! 

4 Single pull on one rope releases both neck bar and 

5 


saves 





squeeze bar as calf is let up. Smoother . . . faster! 


THOMPSON & GILL, INC. : New compact design is easier to handle and trans- 
Madera, California port! 
Please send me complete details i It all adds up to more speed, ease and efficiency in calf 
on the New TECO Calf Chute. handling. All the other good features of the famed 
! TECO Calf Chute have been retained. The calf is held 
DN chs sincrhcceice igticrasat eee saSapataasat i securely with safe anchoring of head, side and hind legs. 
RN en Sr ee a Heavy, welded metal construction. Famous TECO rug- 
ape = Ri a st, 4 i ged dependability .. . built to last and to do a better, 
{ 


faster job. Write for full details today. 
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quet honoring Mr. Shipley. 

Allison Johnson, for a number 
years secretary of the Nebraska Sto 
Growers Association, resigned from his 
position Jan. 1. 

New secretary of the Mississippi Cy, 
tlemen’s Association is Paul Newell gf 
State College. President of the grou} 
is Fred Klyce, Jr., Sardis, Miss. 


HOW CUTS ARE PRICE) 


OURTEEN MORE POUNDS op 

beef per capita have been sold to cop. 
sumers this year than last; averag 
prices are down about 20 cents a poun 
from the peak, and steaks account fo 
less than 15 per cent of the weight of; 
steer. 

This was the gist of a series of den. 
onstrations, put on by Safeway Store 
over the country, showing how a car. 
cass must be cut up and priced. | 

The demonstrations showed that ; 
1,000-pound steer after dressing out a 
the packers and after trimming of bones 
fat and other waste at the retail stores 
furnishes retail cuts totaling only 44[ 
pounds, and of this amount less than 15) 
pounds are steaks and fancy roasts. | 

What the steer is actually made up of, 
as far as the retail butcher is concerned, 
is shown in this tabulation: 


FANCY STEAKS 


Porterhouse, T-bone, club steaks.... 


SISO: RUINED, CEU oo ca pale 
OTHER STEAKS AND FANCY ROASTS 


Boneless round steaks............... 2.20... 38 Ibs. | 
Sirloin, pinbone ‘steaks. ............................... 33 Ibs,| 
UN ONIN a oer seven tesa sede anaecassiad 25 Ibs, | 
Ee ee 
| eer 


Total other steaks and fancy roasts....118 lbs. 
MEDIUM PRICED CUTS 





Chuck arm roast, bone-in.......................... 26 lbs. 
a eS eee eae 25 Ibs. 
Boneless heel of round. . 17 Ibs. 
Boneless Neck ................... 16 lbs. 
Boneless Chuck ................. . 16 Ibs. 
Lean pre-diced stew beef............................ 11 lbs, 

Total medium priced cuts....... phase att be 111 Ibs. 

ECONOMY CUTS 

Chuck blade roast, bone-in........................ 69 Ibs. 
MINN NI oes ot a 
i er aa Saran 19 lbs. 
SN PII ee csc te ae 6 Ibs. 
erence ce ae 12 Ibs. 
INI oo ee ee 2 Ibs. 

Total economy cuts.............. _.-185 hs. 


The average price per pound on 4 
1,000-pound steer is 30 cents, says Safe 
way, figured this way: 


Avg. Price Total Wt. 

Per Lb. in Steer 

Oct.15 (Pounds) 
Fancy steaks............................ $1.04 30 
Other steaks and fcy. roasts .86 118 
Medium priced cuts.............. .66 111 
Economy cuts ...................--.-- 41 185 

Fat, bone, etc. salvaged by } 
WRU icp oe eh .008 125 

Retailers’ dehydration and 

OUtie 1008 225 sk .00 21 
Packer by-products ............... .147 150 
Slaughter waste -................... .00 260 
All products from live steer..$ .30 1,000 


The Safeway people estimated tha 
America’s retail food stores are current | 


ly spending over $12,500,000 annually i 


promoting the sale of beef and veal! 
During the beef crisis, retail stores *F 


well as other segments of the livest 


industry have heavily promoted the salé 


of beef. 


AMERICAN CATTLE PRODUCE 





by the Oregon Cattlemen’s Associatig)) 
More than 100 cattlemen attended a bay) 
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Obituaries 


Mrs. Sam C. 
Hyatt: A sud- 
den, fata! ill- 
ness struck the 
wife of the 


American Na- 
tional’s presi- 
dent at her 
home in Hyatt- 
ville, Wyo., just 
as she and her 
family were 
preparing to en- 
joy Christmas 
Eve. Rushed toa 
hospital at Worland, Mrs. Hyatt grew 
worse, and was taken by ambulance to 
Denver the following day. Efforts to 
save her were not successful and she 
succumbed on December 27, at 61. 








A past president of the Wyoming Cow- 
Belles, Mrs. Hyatt was also well known 
among other state auxiliary groups, for 
she attended many of their meetings 
when Mr. Hyatt addressed the cattle- 
men’s conventions as head of the Na- 
tional; she also made numerous trips 
with him to Washington during the past 
two years. 


Mrs. Hyatt was born Apr. 1, 1892, at 
Geneva, Nebr., and was married in 1917 
at Hyattville. There are three sons, two 
daughters and seven grandchildren. 


Funeral services were held at Wor- 
land, Wyo., Dec. 31. 


Charles P. Murphy: Mr. Murphy, one 
of Colorado’s best known and liked cat- 
tlemen, passed away suddenly in Denver 
on Christmas Eve after he was thought 
to be recovering satisfactorily from a 
mild heart attack. Mr. Murphy was a 
native of the North Park area and spent 
the great part of his 71 years at his 


home in Walden, from where he had 
been elected the past 21 years to service 
in the state legislature. He was an ex- 
ecutive committee member in the Amer- 
ican National and a onetime president 
of the Colorado Cattlemen’s Association. 


Roy Forehand: The former president 
of the New Mexico Cattle Growers As- 
sociation suffered a fatal heart seizure 
in his home at Carlsbad on Dee. 11. 


Francis Roberts: Mr. Roberts, well 
known cattleman of Wauchula, Fla., 
passed away of a heart attack which 
struck as he dismounted from a horse. 
He was 45. 


John B. Brown: Funeral services were 
held Dec. 7 at Oskaloosa, Ia., for this: 
widely known Iowa cattleman and 
breeder of pure-bred Angus for 53 years. 
Mr. Brown, long prominent in the affairs 
of the American Aberdeen-Angus Breed- 
ers Association, had served as national 
president in 1943 and as a director. 





13TH ANNUAL 


RED BLUFF RANGE 











BULL SALE 


FEBRUARY 4, 5 and 6, 1954 
Assured Quality, Graded Service Age Bulls---High 


Uniformity in Pen Lots, Sound Feet, Legs 
and Condition, PLUS 


The Nation's Largest Sale of Inspected 
and Graded Range Bulls 


TEHAMA COUNTY CATTLEMEN’S ASSN. 


For Catalog and Reservations Write: 


P. O. Box 687 


January, 1954 


BULL SALE COMMITTEE 


RED BLUFF, CALIF. 
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“WHERE TO BUY” CLASSIFIED DEPARTMENT 


Classified rates: 90 cents a line; lower rates for 3 and 6 insertions. Figure a line as 7 words. 


RANCHES, FARMS 


FOR SALE 
OREGON RANCHES 


IF INTERESTED in Oregon Stock Ranches 
or diversified farms write for listings to 


H. H. SCHMITT CO. 


PRINEVILLE, OREGON 


WANTED! 
LARGE CATTLE RANCHES TO 


EXCHANGE FOR ARIZONA AND 
CALIFORNIA PROPERTIES 


LOYAL C. STAHL, JR. 
630 Title & Trust Bidg., Phoenix, Arizona 


FLASH 
Extreme Northern South Dakota’s finest 500 
capacity cow ranch. Wonderful grass. Reason- 
able. Possession now if take cattle on shares. 
Bob Manuel, Colorado, Texas 
Also have buyers for Nebraska and South 
Dakota ranches. 


COLORADO AND WYOMING 
RANCHES 


are selling for less money. We have a 
number of ranches on our listings (big, 
medium or small ones) priced to sell. Con- 
tact 


H. W. King, Ranch Broker 
P. O. Box 2103, Denver, Colo. 
Phone AComa 2997 


FOR RANCHES, GROVES OR HOMES contact J. H. 
Holben, Realtor, Lake Wales, Florida. 


FOR BEST LISTINGS ON. FARMS and ranches, 
large or small, in Western Montana, contact 
E. K. Ricks, Stevensville, Mont. 


FARMS AND RANCHES FOR SALE in Fallon, Wi- 
baux and Carter Counties. Contact Vern Bublitz, 
Baker, Montana. 


7o THE (Cont. 
EDITOR fr. P. 4) 


A DEVOUT WISH—A wish for Him 
whose birth we celebrate; may He guide 
you in your work, as well as for each 
and every cattle producer in the good 
old U.S.A. to enable him to pay his hon- 
est debts.——Robert L. Fleener, Umatilla 
County, Ore. 


THAT IS OUR AIM—I am intensely 
interested in work of our association 
and I give you credit for splendid atten- 
tion to critical problems now pending.— 


Sam R. McKelvie, 
Ariz. 


Maricopa County, 


SOMEWHAT GLOOMY—Wish there 
were some good news to write. The rains 
quit much too soon; haven’t had any 
since July 28. The grass, what there is 
of it, did not mature; it has no feed 
value. Water is getting short, wells are 
drying up, cattle prices have been low, 
feed prices are going up and the weather 
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AUCTION SCHOOLS 


Learn Auctioneering. Term soon. Write for cata- 
log. Missouri Auction School, Box 8425E7, Kan- 
sas City, Missouri. 


LEARN AUCTIONEERING. 


Free catalog. Reisct 
Auction School. 


Mason City, lowa. 


INDIAN RELICS 


6 PERFECT ancient Indian arrewheads. $2.00: 
Grooved stone War Club, $2.00, $3.00: Grooved 
tomahawk. $3.00, $4.00; Fine peace pipe, $5.00. 
List free. Lear’s, Glenwood, Arkansas. 


IODINE FOR CATTLE 


CATTLEMEN, ATTENTION: Use pure powdered 
livestock Iodine—“DFI’—in your stock salt or 
minerals. i 


calf losses often mistaken for abortion trou- 
bles. Widely used over western range states 
since 1936. Market price. Write—CULLINAN’S, 
Bucktail. Nebr. 


TANNING 


We will tan anything from a mouse to a moose. 
Either with hair on, or various kinds of leather. 
Manufacturers gloves, garments, robes. Quick. 
efficient reliable. Free price list. Valcauda Fur 
Co., National Bldg., Seattle, Wash. 


MISCELLANEOUS 


DO YOU find it difficult to secure information 
about sheep and sheep ranching methods? The 
Sheep and Goat Raiser reaches more sheepmen 
with more information on range sheep than 
any magazine published. Subscription s* 
$2.00—two years, $5.00—five years. SHEEP & 
GOAT RAISER, Hotel Cactus Building, San 
Angelo. Texas. 


Send 10c for lists either shotguns, rifles. hand- 
guns, ammunition or send 25c for all lists. 
FRAYSETH’S. Willmar. Minnesota. 


PEAFOWL, swans, pheasants, guineas, bantams, 
ducks, geese, 30 varieties pigeons. John Hass, 
Bettendorf, Ia. 


SEEDS 


King Ranch Bluestem and many other excellent 
range and pasture reseeding grasses. Guy 
Hutchinson Company, Uvalde, Texas. 


has been extremely cold, for southern 
Arizona ... but we'll stay and fight it 
out once more.—Charlie Rak, Cochise 
County, Ariz. 


PURINA AWARDS INCREASED 


The Ralston Purina Company has an- 
nounced its annual program of research 
fellowship awards is being expanded for 
the 1954-55 school year. Ten such fel- 
lowships will be granted 
seven, as previously done. 
the plan is to help train outstanding 
college students for leadership in the 
science of livestock and poultry pro- 
duction. 


LEDERLE LABS TO BROADCAST 


The full 52-week period of 1954, 
starting Jan. 1, will be used for a nation- 
wide radio campaign which Lederle 
Laboratories will sponsor to promote 
their animal health products. Thirty-two 
stations are presently scheduled, but 
others may be added. The plan will be 
supported by advertising in national and 
regional farm publications. 


l? 
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Jan. 12-14, 1954—Convention, American Ng. 
tional Cattlemen’s Assn., Colorado Springs, 

Jan. 15-23—National Western Stock Show 
Denver, Colo. 5 

Jan. 29-Feb. 7—Southwestern Exposition ang 
Fat Stock Show, Fort Worth, Tex. 

Jan. 19-20—Mississippi Cattlemen’s Assn. Con. 
vention, Jackson. 

Feb. i Houston (Tex.) Fat Stock Show 


an eo. 

Feb. 12-13—Alabama Cattlemen’s Convention, 
Montgomery. 

Feb. 17-19—Western States Meat Packers Assn, 
annual meeting, San Francisco. 

Feb. 18-19—Louisiana Cattlemen’s Assn. con- 
vention, Alexandria. 

Mar. 25-2%7—Tucson (Ariz.) Livestock Show. 

Mar. 28-30—Convention New Mexico Cattle 
Growers, Albuquerque. 

Apr. 10-15—Grand National Junior Livestock 
Exposition, San Francisco. 


COLD STORAGE HOLDINGS 


(In thousands of pounds) 

Nov. 30 Oct.31 Nov.30  5-Yr, 
1953 1953 1952 _ Avg. 
197,439 166,368 220,226 104,909 

8,136 151 10,993 10,084 
Lamb, Mutton.. 12,709 11,339 17,580 11,656 
Total Pork 6,101 178,974 319,643 228,752 
Total Poultry 285,894 257,544 294,424 224.659 


Frozen Beef 
Cured Beef ...... 


WESTERN DRESSED MEATS 


(Chicago* ) 
Dec. 23, 1953 Dec. 23, 1952 
$43.00—44.50 $52.00-55.50 
-...--------- 38.00—40.00 a F 
32.00-35.00 
i cbeealciesaae 27.00-31.00 


Lamb, Good -.. 38.00—40.00 
Pork Loin, 8-12 Ibs... 54.00-—56.00 
(*Shown for New York last year.) 


CHICAGO LIVESTOCK PRICES 


Dec. 23, 1953 
$24.50-29.50 
---- 21,.50-27.00 
---- 18.00-—23.50 
- 10.75-12.50 
- 23.00-24.00 
- 17.00-23.00 

- 17.00-22.00 
13.00—17.00 

f 16.25-22.00 
F.&S. Strs., Cm.-Md... 10.50-16.25 
Hogs (180-240 Ibs.).. 25.25-26.00 
Lambs, Gd.-Ch. .......... 19.50-20.75 
Ewes, Gd.-Ch. ............ 4.50-— 6.00 


20.00-29.00 
16.00-23.00 
20.50-28.00 
14.00-21.00 
18.25-18.15 
21.00-22.00 

7.00— 8.00 


FEDERALLY INSP. SLAUGHTER © 


(In thousands) 
Cattle Calves Hogs 5S 
Nov., 1953 .... ‘ 658 5,540 1,1 
Nov., 1952 .... 1,151 510 5,772 1,068 
11 mos. 1953 15,977 6,380 40,619 13,056 
11 mos. 1952... 11,913 4,771 55,200 11,47% 


WATERPROOFED SHOES ON MARKET 


A line of children’s shoes and one of 
men’s shoes will for the first time carry 
the results of a new waterproofing pro 
cess developed at Battelle Memorial In 
stitute. This is reported to keep rail) 
snow and slush from penetrating the 
outer leather pores of the shoe, yet ak 
lows water vapor formed by perspira 
tion to escape from inside. 


BRUCELLOSIS CONFERENCE SET 
The Southern Brucellosis Conference 
has been scheduled for the Baker Hotel 
at Dallas, Tex., Feb. 3-4, 1954. 


AMERICAN CATTLE PRODUCER 





